BUSINESS IS TRAVELING IN HIGH, 


THANK YOU. STUTZ IS HAVING A 
RECORD YEAR. AND SO ARE STUTZ 


DEALERS~—MOST OF THEM. IT’S A 
CHOICE LIST, THIS DEALER LIST OF 
OURS. AND ALWAYS THERE ARE 
VACANCIES—FOR THE RIGHT MEN. 
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SPLENDID 


SrUres 
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TART with the untemperamental 
plain-tube principle of carburetion. 


Develop it in a laboratory that is fre- 
quently and confidently entrusted with 
whole carburetion problems of great 
car builders. 


Manufacture so capably and conscien- 
tiously that rejections are negligible, 
with every third man directly devoted 
to inspection! 


Then use the finest facilities of their 
kind, to test actual working. perform- 


CARTER CARBURETOR 


CORPORATION, 


ance of each and every finished car- 
bureter. 


Put on a permanent record tag which 
fixes factory, departmental and indi- 
vidual responsibility for the life of the 
instrument. 


Back all of it with field co-operation 
intelligently focused on selling cars to 
sell carbureters. 


.. . And you have the Carter carbure- 
ter, whose performance has created 
the largest carbureter volume! 


SAINT LOUTIS 


DIVISION OF AMERICAN CAR AND FOUNDRY COMPANY 
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Saves time—saves costs. Saves waste—saves loss. There’s the 
net of the advantage to you of Lyon Steel Storage Equipment 
in your service department. Look at the Lyon Tool Stand, that 
a man can wheel right up to a job, loaded with his tools, with 
space for parts if he has to take down any part of a car. Then 
there’s the Tool Crib for safe storage in plain sight for drills, 
reamers, and other costly tools. They are just examples of what 
your automotive jobber can furnish you and of what you can see 
pictured and described in Lyon Bulletin No. 548. Write for it. 


LYON METAL PRODUCTS, INCORPORATED, AURORA, ILLINOIS 
Successor to: 


DURAND STEEL LOCKER CoO. LYON METALLIC MEG. CoO. 
Chicago Heights, Il. Aurora, Ill. 





FOREMAN’S 


DESK 
TOOL 


STAND 


STE 
kK 




















E 
Qt 























Steel Shelving... Lockers... Cabinets... Counters... Steelart Folding Tables and 
Chairs. General Steel Storage Equipment and Steel Furniture. The Lyon name and 
trade mark attest the strength, finish, usefulness and durability of Lyon Steel Products 
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TRANSMISSION 
DIFFERENTIAL 


——$—$—$—$———____— 


LUBRICANT 


l ies Complete Lubrication 
2—For Every Transmission 
3—For Every Differential 
4—For Noiseless Shifting 

5 — For Summer Heat 

6— For Zero Weather 

7 —For Guaranteed Protection 
8 —For Customer Satisfaction 
9—For Every Month in the Year 


10—For You From Your Local 
Independent Oil Jobber 


Aeystone Ol § Manufactaring Livin 


332 South Michigan Ave. — 
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TROPIC-AIRE 


Hot Water Heat- Perfected 


A Modern Heater 
for Modern Cars 


AR dealers are going to reap a welcome 
winter’s harvest from this great heater 
with its universal, quality appeal. Backed 
by our big national selling program, good 
steady: profits are assured! Get advance 
information now. 
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Put Sentrys on your salesmen’s 
cars. It will sell itself to them. 
Then watch Sentry Sales climb. 
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© ~The wheel.nu thra~million~horns ~—]) 
Do You Get the 


Accessory Sales 


NTR 


HORN CONTROL | 





With Each 
New Car? 


Or has your accessory market been shot by the 
adoption of accessories as standard equipment? 
The Sentry Horn Control is the year’s outstanding 
opportunity for you to bolster this declining mar- 
ket, with a non-competitive accessory that is just 
starting to go big. 


Every new and old car purchaser will want a 
Sentry on the car. Every one of the present 
23,000,000 car and truck owners is a prospect. 
With it they can sound the horn without removing 
the hands from the wheel, for the horn control is 
always right under the thumb. 


The whole industry is talking SAFE DRIVING. 
New markets are being created for you. Now is 
the time to push the Sentry. Write for dealer’s 
demonstrator equipment offer. 


Willey-Noyes Mfg. Co. 


284 Somerville Ave. Somerville, Mass. 
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Why have 


$00 more 
dealers. 


signed the 
 STUDEBAKER-~ERSKINE 
franchise? 


to May 15th, 800 more motor car 
_J dealers had signed the Studebaker- 
Erskine franchise than ever before in 
Studebaker history. 
Why? 


Five reasons! 








sale of used cars under the nationally 
advertised Studebaker Used Car Pledge. 


Studebaker has accelerated the sale of 
its four great lines of cars—Erskine Six, 
The Dictator, The Commander, and The 
President Eight—by winning every off- 
cial endurance and speed record for fully- 
equipped stock cars regardless of power, 
price or type of car. 


Studebaker’s four great lines of cham- 
pionship motor cars, ranging from $795 
to $2485 are four of the reasons. 


And the fifth is the co-operation Stude- 
baker gives its dealers—from the co-op- 
eration of a finance company operated 
exclusively for Studebaker dealers to 


These sensational championship rec- 
ords, coupled with champion One-Profit 
values, are causing alert dealers to inves- 
tigate the Studebaker-Erskine franchise. 


assistance in budgeting their expenses, 
building their showrooms, training their 
sales and service men, installing piece and 


Sign and send the coupon now—it will 
bring you the complete story of the profit- 
making opportunity of the Studebaker 


flat rate service plans and promoting the franchise. 


‘New Contract for Towns 
and Villages 


| THE STUDEBAKER CORPORATION OF AMERICA 
Dept. 51, SOUTH BEND, INDIANA 


Please send me full information on the Studebaker-Erskine franchise. 





For small communities Studebaker offers an unusally pro- 
fitable contract. Hardly any capital is necessary. No shop | 
need be operated. No used cars need be handled. No com- | 


COSTES EEE EEE EEE EEE EEE EET EHH STE HEHEHE HEHEHE HEHEHE EEE 
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mitments need be made to purchase any particular num- 
ber of cars. You may confine your selling effort to the 
opening wedge of the line — The Erskine Six at $795 f. o. b. 
factory. Maintaining an Erskine demonstrator entitles you 
to sellall other Studebaker models—not only Commander, 
Dictator and President Straight Eight, but a profitable 
and popular line of commercial cars as well. Mail the cou- 
pon TODAY, or write direct to Dept. 51 for information. 


City and State 


COCO EES EEE EEE EEE EEE EEE EEE HEHEHE EEE EEE EEE EEE ESHEETS SEHEEE SEO HEHEHE EEE 


My present business (if selling cars now, state make)...............cccccecececeseceseecnes 
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the World will have a new and finer motor car 


Below is an excerpt from the address delivered by C. W. Nash, President 
Nash Motors Company, May 23rd, 1928, upon the occasion of 
iew of the new Nash models accorded the Nash distributor 


i at the Kenosha, Wisconsin, plant of the Company. 


“IT can say nothing more to you than this—it 
has been the ambition of my career to 
build such a car as the new °400’.” 


eee 
CNew AM) (\) Series 
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For the seventh consecutive year the Indianapolis 
Race was won on New Departure Ball Bearings— 


on New Departures exclusively—1800 of them in this cruel, stamina-challeng- 
ing contest, including 62 in Louis Meyer’s winning Miller Special. Year 
after year racing car builders and drivers have chosen New Departures because 
of their high endurance and unfailing performance—and every bearing taken 
from stock not specially made—the same bearing that is used in practically 
every make of American passenger cars. 
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‘Les IS OUR FIRST TRUCK ON BUDD DUALS. 

IF THEY CONTINUE TO GIVE US SUCH GOOD 
SERVICE AS THEY HAVE SO FAR, WE WANT 
THEM ON ALL OUR TRUCKS. 


(CCB cehrrcaw 


Refiners Distributing Corporation 
Buffalo, N. Y. 









Dear Mr. Buchman: 


HOW MANY TRUCKS ARE THERE IN YOUR 
FLEET? WE’LL COUNT THAT ORDER AS 
CLOSED RIGHT NOW! 


Budd Wheel Company 
Detroit 




















© B. W. Co., 1928 
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Macauley Heads 
Motor Chamber 


Packard President Succeeds 
Hudson Chairman as 


Chief 


IS ACTIVE WORKER 


NEW YORK, June 12—Alvan Ma- 
cauley was elected president of the 
National Automobile Chamber of Com- 
merce at its annual meeting in New 
York. The retiring president is Roy 
D. Chapin, chairman of the Hudson 
Motor Car Co. 

Mr. Macauley, who is president of 
Packard Motor Car Co., has also been 
for many years a director of the cham- 
ber. He is chairman of its Street 
Traffic Committee and a member of its 
Taxation and Rubber Committees. 








New York Peerless Branch 
CLEVELAND, June 12—For added 


service to its dealers throughout the. 


East, the Peerless Motor Car Corp. an- 
nounces the establishment of a whole- 
sale branch which will be located at 
311 West Sixty-sixth St., New York. 
C. M. Zimmerman has been appointed 
branch manager. 


D. R. Grossman Advanced 


CHICAGO, June 9—Appointment of 
D. R. Grossman as vice-president and 
general. manager of the Studebaker 
Corp. of Canada, Ltd., it was announced 
today, is the first step in a program 
of expansion by Studebaker in the Can- 
adian field. 








Albert Champion’s Will 


DETROIT, June 11—The inventory 
of the estate of Albert Champion, late 
president of the AC Spark Plug Co., 
filed in probate court in Oakland 
County, totals $1,894,489.75, all of 
which goes to his widow. 


H. E. Butcher Joins Budd 


DETROIT, June 9—Harold E. 
Butcher has resigned as vice-president 
in charge of equipment sales of Cham- 
pion Spark Plug Co., to become second 
vice-president in charge of sales of the 
EK. G. Budd Mfg. Co. 


Willys R. R. Executive 
NEW YORK, June 9—John N. 
Willys was yesterday elected to the ex- 


ecutive committee of the Wabash Rail- 
road Co. 











Keech Establishes 
Two New Three-A 
Records at Detroit 


DETROIT, June 11—In win- 
ning Sunday’s 100-mile A.A.A. 
race at the Detroit Fair 
Grounds, Ray Keech, in a Mil- 
ler Special, established two 
new track records. His one- 
mile record of 86.06 m.p.h. for 
the dirt track was made in the 
qualifying trials while his 
average for the hundred miles 
was 77.88 m.p.h. 











New Nash Radically 


Different in Design 


CHICAGO, June 13—What is said to 
be an entirely new type of automobile 
will be introduced within a few weeks 
by the Nash Motors Co. 

The new cars are now said to have 
completed final tests, but details of the 
new engine have been guarded with 
particular secrecy. It is admitted that 
it is a radical departure from so-called 
“conventional” design, but beyond the 
statement that it will outperform any- 
thing hitherto placed on the market, 
Nash engineers will make no statement. 

Bodies for the entire line are said to 
be new in design and treatment. 





Stromberg Net Income 

Stromberg Carburetor reports net 
income for the first quarter as $109,721. 
This is equivalent to $1.37 a share and 
compares with $22,520, or 20 cents a 
share, earned the previous quarter, 
A quarterly dividend of 50 cents is pay- 
able July 2 to stock of record June 18. 


Peerless Ships 1250 Units 
CLEVELAND, June 12— Peerless 
Motor Car Corp. shipped 1250 units in 
May compared with 1100 in April. 
Peerless reports that it entered April 





with more unfilled orders on the books 


than in any of the previous five months. 


S. G. Baits Succeeds S. I. Fekete 


DETROIT, June 9—Stewart G. Baits 
has been appointed chief engineer of 
Hudson Motor Car Co. to succeed S. I. 
Fekete, resigned. 


Auburn Dividend 
Auburn Automobile Co. has declared 
quarterly dividend of $1 and a stock 
dividend of 2 per cent both payable 
July 2 to holders of stock of record 
June 21. 








New Car to be 
Called Plymouth 


Maker’s Name Withheld as 
Are Construction Details 
and Price 


TO BE READY SOON 

DETROIT, June 12—Trends toward 
naming new cars after well-known fig- 
ures and occurrences in American his- 
tory were accentuated by announcement 
here that a brand new car, soon to make 
its bow to the public, is to be called 
“Plymouth.” 

According to announcement the car 
has been under construction for some 
time, but formal decision as to its name 
was not determined until a few days 
ago. 

No information as to what company 
is to build it, its price, size or other de- 
tails could be secured. 

The Plymouth takes its name from 
the best-known settlement in the coloni- 
zation of North America. It was the 
landing place of the Pilgrims. 





Balloon Tire Suit Started 

DETROIT, June 12—The suit of the 
Steel Wheel Corp., controlled by Motor 
Wheel Corp., and against the B. F. 
Goodrich Rubber Co., to establish rights 
under the Putnam balloon tire patent, 
was started this week in Federal Dis- 
trict Court here. 


Dodge 22.4 Per Cent Gain 
DETROIT, June 11—Dodge Brothers, 
Inc., shipped 19,717 passenger and com- 
mercial car units in May. For the five- 
month period ended May 31, shipments 
aggregated 102,560 units compared 
with 83,781 in the corresponding period 

of 1927, or a gain of 22.4 per cent. 








Durant Shipments 
ELIZABETH, N. J., June 11—Du- 
rant Motors, Inc., reports May ship- 
ments of 12,534, which compares with 
11,012 in April. Export shipments in 
May increased 300 per cent over ship- 
ments in May last year. 


E. W. Shattuck Leaves Dodge 

DETROIT, June 12—E. W. Shattuck 
has resigned as director of territorial 
development of Dodge Brothers, Inc. 








Perfect Circle Buys General 

HAGERSTOWN, IND., June 12— 
Perfect Circle Co. has acquired the Gen- 
eral Piston Ring Co., Tipton, Ind. 
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Service Managers 
Arrange Program 


Forum Will be Addressed by 
Notables; New Features 
Added 


NEW YORK, June 12—Program ar- 
rangements for the Service Managers’ 
Forum of the National Automobile 
Chamber of Commerce to be held at the 
King Edward Hotel, Toronto, June 18 
and 19, have been completed. 

This year’s program involves two new 
features, export service and bus mainte- 
nance. | 

The program is as follows: How the 
Factory Can Help the Dealer Improve 
His Service, by A. K. Steigerwalt, serv- 
ice manager, Durant Motors, Inc.; In- 
stalling Flat-Rate and Service Selling, 
by H. M. Weigand, service manager, 
Dodge Brothers, Inc.; Service Parts 
Marketing, by A. R. Sandt, sales section. 
General Motor Corp. 


(Turn to page 16, please) 








Chamberlin Heads Airport 

NEW YORK, June 12—Clarence D. 
Chamberlin, trans-Atlantic flyer, has 
been appointed aeronautic engineer for 
the dock commission in New York 
City, at a salary of $1,000 a month, to 
act as consultant on the construction 
of the municipal airport at Barren 
Island. 





Vacuum Stock Plan 

NEW YORK, June 12—Vacuum Oil 
Co. has announced the adoption of a 
new employees’ stock purchase plan 
which will go into effect Aug. 1. Under 
the new plan employees will be al- 
lowed to deposit up to 10 per cent of 
their salary for the purchase of Vac- 
uum stock, and for each dollar depos- 
ited by the employee the company wili 
deposit 50 cents. 


Indian Advances White 
LAWRENCEVILLE, ILL., June 12— 
A. H. White has been elected vice-pres- 
ident of Indian Refining Co. 








Durant’s Record Month 

DETROIT, June 11—The Durant 
Motor Co. sent 18,125 cars to distribu- 
tors in May, the biggest month in the 
company’s history. This figure ex- 
ceeds April by 15 per cent and sur- 
passes the best previous record since 
1923 by more than 29 per cent. 





Reo Output at Over High 
LANSING, MICH., June 8—A new 
high record was set by Reo Motor Car 
Co. in May with shipments totaling 
6121 cars and trucks, an increase of 
576 over May, 1927. April shipments 
aggregated 5277 units. 





Autocar Quarterly Dividend 
Autocar Co. declared quarterly pre- 
ferred dividend of $2, payable June 15 

- to stockholders of record June 5. 








Gets Gold Medal 


























“When We Were 2!” 


A. R. Erskine, Studebaker Cor- 
poration head, recalls the early 
days as he awards a gold medal 
to Chester N. Weaver, San Fran- 
cisco distributor for more than 
20 years of continuous service 











Levy Studebaker Director 


SOUTH BEND, IND., June 7—Henry 
R. Levy, president of The Studebaker 
Sales Co. of Chicago, was elected to 
the directorate of The Studebaker cor- 
poration at a meeting of the board 
here today. 

Studebaker’s policy of giving its deal- 
ers positions of control in the corpora- 
tion was inaugurated in 1925 when 
Paul G. Hoffman, then distributor for 
Los Angeles, was made vice president 
in charge of sales and a director. Mr. 
Levy’s association with Studebaker ex- 
tends back 20 years. 


Hupp All-Time Record 

DETROIT, June 11—Hupp Motor Car 
Corp. established a new all-time record 
in May with shipments of 8361 cars 
compared with 8092 in April, and 3516 
in May of last year. Shipments for the 
first five months total 33,313 cars com- 
pared with 19,431 cars in the corre- 
sponding period last year. 


Hudson Total for May 32,450 

DETROIT, June 9—Hudson Motor 
Car Co. produced and shipped 32,450 
Hudson and Essex cars, a gain of 12 
per cent over April. A new high for 
June is forecast. 











“New” Tires Are Retreads 

NEW YORK, June 9—Retreaded 
tires are finding their way into the re- 
tail market under the guise of new tires 
in increasing number, according to the 
findings of a recent investigation con- 
ducted by the National Better Business 
Bureau, Inc. 


Motor Age 


Moskovics Gets 
Lockhart Medal 


Racer’s Widow Requests That 
He Accept Championship 
Trophy 


INDIANAPOLIS, IND., June 9—A 
dramatic incident of the annual race 
drivers’ dinner held the night following 
the Indianapolis Motor Speedway race, 
was the presentation of the A.A.A. 
championship . medal won by Frank 
Lockhart to F. E. Moskovics, president 
of the Stutz Motor Car Co., close friend 
and admirer of the late driver. It was 
the wish of Mrs. Lockhart that Mr. 
Moskovies accept the beautiful trophy 
in honor of the memory of her husband. 

As Mr. Moskovies was handed the 
Three-A medal, the dinner’ guests, 
numbering more than 300, rose in mem- 
ory of the departed Lockhart. 


Pittsburgh Glass Co. Sold 

DETROIT, June 5—tThe  Ditzler 
Color Co. has been purchased by the 
Pittsburgh Plate Glass Co. 


’ Gifford Credit Men’s Head 
DETROIT, June 9—Julian Gifford, 
secretary-treasurer of the Zenith-De- 
troit Corp., has been elected president 
of the Detroit Association of Credit 
Men. 


20 Ford Plants Producing 

DETROIT, June 11—The Ford Mo- 
tor Co. now has 20 plants in the United 
States turning out the new Model A 
Fords, 10 of which began production 
activities since April 1. The company 
announces that Ford dealers have been 
given a complete course of instruction 
in the new models. A plan which in- 
volved the training, in Ford plants, of 
dealers and mechanics, has been under 
way, and more than 11,000 men have 
been trained. 


New Chandler Distributor 
BURLINGTON, IOWA, June 9— 
Bjork & Sanders has been appointed 
Chandler distributor in Burlington and 
adjoining counties. 


No Whippet Price Advance 

PHILADELPHIA, June 18—Through 
error Motor AGE reported last week 
that the price of the Whippet Six road- 
ster has been “advanced from $615 to 
$685.” The price has always been and 
still is $685. We’re sorry! 




















Badger Auto Enclosure Moves 
CHICAGO, June 12—The Badger 
Auto Enclosure Co., manufacturer of 
enclosures, seat covers and auto trim- 
mings, has moved from 3731 Lincoln 
Ave. to 5501 Broadway. 





Brown Heads Battery Department 

ATLANTA, June 11—J. E. Brown 
has been appointed manager of the 
Phileo battery department of Brown 
Tire Co. : 
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you're mistaken, no matter how you guess. 
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Mr. Coolidge’s Cabinet 


OF course not. Perhaps you recognize some of them; others you may not know and perhaps 
We'll give you one more chance and then, if you 
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can’t puzzle it out you may turn to page 15 for your answer. Look in the lower right-hand corner 





Elear Increases Efficiency 
ELKHART, IND., June 9—Duplex 
carburetors are now used on the engines 
of the Elecar 8-82 series and aluminum 
pistons have been added, W. H. Pat- 
terson, vice-president, announced today. 





Lasky Corp. Entertains 
NEW YORK, June 12—Lasky Motor 


Car Corp., Brooklyn, yesterday, enter- 


tained a group of business men from 
Manhattan and Brooklyn with a visit 
of inspection to the Ford Motor Com- 
pany’s assembly plant located at Kear- 
ney, N. J. 





Wheels, Inc., Adds Space 


NEW YORK, June 9—Wheels, Inc., 
has erected a mezzanine floor in its 
plant at 835 Eleventh Ave. for the ac- 
commodation of its offices. 





Willys Names Watkins 
WICHITA, KAN., June 9—Watkins 
Rebabbitting Service has been desig- 
nated by Willys-Overland Co. as rebab- 
bitters for all cars produced by the com- 
pany on an exchange basis. 





Oakes Products Corp. Dividend 


The Oakes Products Corp. has de- 
clared a cash dividend of 30 cents a 
share on the class “B” stock and 31% 
cents a share on the c:ass “A,” both 
of which are payable July 2 to stock 
of record June 20. 





Lakey Foundry Dividend 


The Lakey Foundry & Machine Co. 
has announced a stock dividend of 20 


per cent, payable to stock of record 
June 25. With the payment of this 
dividend Lakey stockholders in 1928 
will have received 120 per cent in stock 
dividends and $1.60 per share has been 
paid in cash. 





Oakland Dealers Feted 


DETROIT, June 9—Between 70 and 
80 of the leading Oakland-Pontiac deal- 
ers from the Charlotte, Atlanta and 
Memphis sales districts will be guests 
of the Oakland Motor Car Co. at 
Pontiac from Monday to Wednesday, 
inclusive. 





Claim Agents Visit Oakland 

PONTIAC, June 11—Claim agents 
representing a majority of the railroads 
of the United States were guests of the 
Oakland Motor Car Co., Friday of last 


week, 





Motorcycle Export 
Almost Half Output; 
U.S. Third Producer 


WASHINGTON, June 12— 
Forty-five per cent of the 
American output of motor- 
cycles was shipped abroad last 
year, according to the Auto- 
motive Division of the De- 
partment of Commerce. Ex- 
ports numbered 19,469 of a 
total output of 43,000. The 
United States now ranks as 
third largest producer. 











Eastman Gives Dinner 


NEW YORK, June 9—Lee J. East- 
man, president, was host at an in- 
formal banquet of Packard executives 
and branch managers at the Hotel 
Astor this week. 





Fiat to Use AC Equipment 
DETROIT, June 11—Fiat cars will 
be equipped with AC oil filters and gas- 
oline strainers, an announcement by the 
AC company states. 





“Ted” Johnston Orates 


T. S. Johnston, assistant to W. C. Du- 
rant, electrified a gathering of more 
than 100 Durant dealers in the Phila- 
delphia territory on June 6 with a 
recital of this year’s accomplishments 
and future plans of the company. The 
occasion was a luncheon in connection 
with a driveaway from the Philadel- 
phia branch. 

J. H. Newmark, advertising counsel- 
lor, stirred the merchants with an in- 
spirational address. Other talks were 
made by H. J. Shorter, assistant sales 
manager; Bruce Traylor, Allentown 
dealer; Mr. Brown, vice-president Com- 
mercial Banking Corp., and John 
Cleary, editor of Motor Ace. A. A. 
Cauldwell, branch manager, pontificated 
as toastmaster. 


Studebaker Sales Gain 


SOUTH BEND, June 11—Retail de- 
liveries of Studebaker and Erskine cars 
throughout the world during May ex- 
ceeded deliveries for the same period 
last year by 34.5 per cent, according to 
a statement issued by the Studebaker 
Corp. of America. 
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A Bunch of Bacon Bringers 


Tue used car staff of The Studebaker Sales Co. of Pittsburgh, Pennsylvania's largest traded-car store, won 
the cup in the First Annual Used Car Sales sponsored by the Pittsburgh Sun-Telegraph. During the contest, this . 
group sold more than 126 cars at a total value of $51,300. Left to right, kneeling: R. E. Brady, W. D. Payne, 
J. C. B. McMillen, R. A. Troxell, J. Milward and W. D. Davis. 
Ross, Mr. Duppstadt, F. L. Dennis, C. L. Haggerty and J. H. Sharp 


Left to right, standing: W. W. Slagel, H. P. 


SC. 


pan ey 








Form Aeronautical Company 

CLEVELAND, June 12—A contract 
for airplane passenger service was re- 
cently awarded by the government to 
the Thompson Aeronautical Corp. Ed- 
win G. Thompson, vice-president of 
Thompson Products, Inc., heads the 
Company; Walter E. Close, Thompson 
Products auditor, is treasurer, and 
Wesley M. Albaugh, secretary of 
Thompson Products, is treasurer of the 
new concern. Richard C. Marshall, 
veteran air mail and commercial pilot, 
is vice-president and general manager. 





Silent Moving Picture 

ST. LOUIS, June 11—Beginning to- 
day the movie, “The Silent Knight,” 
will be shown at eight Willys-Knight 
dealers’ showrooms in the St. Louis 
metropolitan area. P. J. Schick of the 
Willys-Overland factory delivers an in- 
teresting talk during the showing of 
the film, which is open to the public. 


Gillespie Adds Laundry 
ST. LOUIS, June 11—The new $125,- 
000 auto laundry for the Gillespie Sys- 
tem, Inc., will be opened Aug. 1. The 
concern operates 20 similar plants. 








Wise Products Operating 
DETROIT, June 9—The Wise 
Chrome Products Co., which was re- 
cently organized, is now operating in 


its new plant at 2480 Bellevue Ave. 
Maxwell M. Wise is president and gen- 
eral manager; Robert L. Reed, sales 
manager; Herbert J. Pagel, production 
manager, and Jay H. Monaweck, chem- 
ical engineer. 


Willys Produces 45,686 

TOLEDO, June 11—Produetion by 
Willys-Overland Co. in May totaled 
45,686 against 38,020 in April. Ship- 
ments in May totaled 44,559 against 
27,564 in May last year. Production 
in the first five months of 1928 totals 
156,800, against 126,301 in the first half 
last year. A new high day record for 
shipments was established May 31, when 
2243 cars left the plant. 








Packard Electric Entertains 

NEW YORK, June 9—Executives of 
the Packard Electric Co. entertained 
about 30 jobbers from New York and 
vicinity at a dinner in the Hotel Manger 
last night, and followed this up with 
an illustrated talk on the sale of their 
products. B. H. Macgregor, sales man- 
ager, was in charge of the meeting. 





Wubco-Westinghouse Deal 

PITTSBURGH, June 11— Wubco 
Battery Corp. has taken over the West- 
inghouse Union Battery Co. J. L. 
Hupp, a former executive of the old 
company, will be president. 


Oakland 62 Per Cent Ahead 

DETROIT, June 11—Oakland Motor 
Car Co. shipments in May totaled 25,- 
674, compared with 25,409 in May, 1927, 
and 27,061 in April, 1928. Company’s 
shipments for the first five months of 
the year aggregate 128,305 units, com- 
pared with 79,286 in the corresponding 
period of last year, an increase of 49,- 
019 or 62 per cent. 


Houde Adds Space 
BUFFALO, N. Y., June 183—Founda- 
tions are going in for another larger 
addition to the Houde Engineering 
Corp. factory. 


Japanese Star Visits U. S. 

NEW YORK, June 9—Y. Osawa, 
said to be Japan’s star automobile 
salesman, selling Chevrolet, Oakland, 
Pontiac and Vauxhall cars in Kioto, is 
spending two months in this country as 
a guest of General Motors Export 
Division. 

Borg & Beck Dividend 

Borg & Beck Co. has declared quar- 
terly dividend of $1 payable July 1 to 
stockholders of record June 20. 














Chester Smith Motor Co. Opens 
GREENSBORO, N. C., June 13— 
Chester Smith Motor Co., new agent for 
Oakland and Pontiac, has opened for 
business. 
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Graham Brothers’ 
First Anniversary 


New Management Built Thirty 
Thousand Units in 
5 Months 


DETROIT, June 11—Graham-Paige 
dealers everywhere are celebrating the 
first anniversary of the three Graham 
brothers’ entry into the passenger car 
field. The Grahams acquired ownership 
control of the Paige-Detroit Motor Car 
Co. June 10, 1927; on Jan. 7, this year, 
they presented the first passenger car 
to bear their name, and the company 
became the Graham-Paige Motors Corp. 
In the first five months of last year, 
production was 10,665 cars; this year, 
under the Graham management, produc- 
tion passed the 30,000 mark less than 
five months. 


De Soto Appoints Felton 
CHICAGO, June 12—Announcement 
is made by the De Soto Motor Corp. 
of the appointment of Walter J. Felton, 
Inc., as the Chicago distributor of the 
new De Soto car which will be ready 
for the market shortly. 


N. H. Peterson Advanced 

CHICAGO, June 11—N. H. Peter- 
son has been appointed general service 
manager of the Packard branch to suc- 
ceed J. F. Page, who has been appointed 
general service manager at the Pack- 
ard factory, as announced elsewhere in 
this issue. 


Advance Golluf Date 
NEW YORK, June 11—The <Auto- 
mobile Merchants’ Association of New 
York, Inc., has advanced the date of its 
June golf tournament, to be held at 
Bonnie Briar, Larchmont, June 26, 29. 














Keystone Steel Earnings 
Gross earnings of $1,119,410 for the 
first ten months of its fiscal year com- 
pared with $1,015,590 for the entire 
previous year are reported by the Key- 
stone Steel & Wire Co. 








Leslie Gillette 
Former Chilton Class Journal 


man, who has joined J. Walter — 
Thompson Co. 

















What's (oming | 


SHOWS 


Automotive Equipment As- 
sociation, Coliseum, Chicago, 
Oct. 22-27. 

*Chicago, Jan. 26-Feb. 2. 

National Standard Parts 
Association, Cleveland Audi- 
torium, Oct. 29-Nov. 3. 

*New York, Jan. 5-12. 

Salon, Automobile Salon, Inc., 
Hotel Drake, Chicago, Jan 26- 
Feb. 2. 

Salon, Automobile Salon, Inc., 
Hotel Biltmore, Los Angeles, 
Feb. 9-16. 

Salon, Automobile Salon, Inc., 
Hotel Commodore, New York, 
Dec. 2-8. 

Salon, Automobile Salon, Inc., 
Palace Hotel, San Francisco, 
Feb. 23-March 2. 


CONVENTIONS 


American Automobile Asso- 
ciation, Annual Meeting, Cin- 
cinnati, June 28-29. 

Automotive Equipment As- 
sociation, Grand Hotel, Mack- 
inac Island, June 17-23. 

Automotive Equipment As- 
sociation, Coliseum, Chicago, 
Oct. 22-27. 

National Association of Au- 
tomobile Show and Associa- 
tion Managers, Drake Hotel, 
Chicago, July 26-27. 

National Automobile Cham- 





ber of Commerce, _ Service 
Managers’ Forum, Toronto, 
June 18-19. 

National Standard Parts 


Association, Hollenden Hotel, 

Cleveland, Oct. 29-Nov. 3. 
World Motor Transport 

Congress, Rome, Sept. 25-29. 


S.A.E. 


Detroit, Annual 
Jan. 15-18. 

New York, Annual Dinner, 
Hotel Astor, Jan. 10. 

Quebec, Chateau Frontenac, 
June 26-29. 

Transportation Meeting, Oct. 
16-18. 


*Will have special shop equip- 
ment exhibit. 


Meeting, 





June 23 — Engineering Issue— 
Automotive Industries. 

Oct. 10—Marketing Annual for 
1929 — Motor World Wholesale. 














Wright Adds to Holdings 
PATERSON, N. J., June 11—Wright 
Aeronautical Corp. has purchased a 
part of the American Locomotive Com- 
pany’s Cook plant, comprising 15 acres. 





Dayton Rubber Co. Dividend 
Dayton Rubber Manufacturing Co. 
has declared dividends of approximate- 
ly $220,000.00 covering the first six 

months of 1928, to be paid July 1. 
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Sloganeers Share 
Twenty Thousand 
Winners in Victory Six Slogan 


Named; Baker Awarded 
First Prize 





DETROIT, June 12—C. C. Michael, 
Colorado Springs,. Colo., a distributor 
for a bakery, won first prize, in the 
Dodge Victory Six slogan contest. He 
got $1,000 for his slogan “Making a 
Good Name Better.” F. R. Shoemaker 
of Erie, Pa., won second prize of $500 
with his slogan “Try to Get By With- 
out One.” Mrs. W. R. Price of Carson, 
Wash., with her slogan of “A Phe- 
nomenal Car At a Nominal Cost,” and 
Miss Florence List of Bay City, Mich., 
with her slogan of “Unrivaled in Con- 
struction, Unequaled in Beauty,” tied 
for third and received $250 each. 
Twenty contestants shared fourth place, 
winning $100 each, and there were 30 
fifth places to receive awards of $50 
each, 100 sixth place winners of $25 
each and 200 seventh place winners of 
$10 each. Judges were E. G. Wilmer, 
president of Dodge Brothers; John R. 
Lee, sales manager, and H. J. New and 
W. M. Purves, assistant sales managers. 

Checks aggregating $20,000 have 
been mailed to 354 prize winners. 





Hale Heads New Firm 

BOSTON, June 9—L. C. Hale, who 
had been with Buick and Dodge Broth- 
ers agencies in Boston for some years, 
is now manager and part owner of 
the recently formed Cambridge Buick 
Co. R. T. Tobey, G. E. Brendley and 
William V. Pfau, former Buick sales- 
men, are partners. 





Hoover Returns to Plant 
BOSTON, June 13—Frederick A. 
Hoover, for several years manager of 
the Chandler Motor Car Co. branch, is 
going back to Cleveland where he will 
be in charge of six-cylinder sales un- 
der Vice-President Sid Black. 








Mr. Javens is now manager of 
Alvord-Polk Co. He was former- 
ly sales director 
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5 brews closed types of automobiles being so outstandingly numerous—easily winning 
the popularity election by a majority that leaves no room for a recount—one wonders 
who it is that purchase the open cars, and why. So, for the edification of those who 
wonder, and the convenience of automobile salesmen, we record the following from 
the Franklin Dealers’ Bulletin: 


The sleek raciness of open cars, their quite obvious nonchalance and swank, the clean 
contours and streaming lines which breathe speed, dash and go—all mark the characteristics 
of the people who buy them. They are eminently suited to (1) young men and women, 
particularly of the college student type; (2) to those who show a marked preference for the 
out-of-door life; (3) as wedding presents to young people who are determined to retain their 
youthful environment; (4) as special cars for wealthy families to be used in fine weather, in 
the country, on long tours or at the summer home; and (5) for that select body of individuals 
who are keenly alive to the zest of living and who insist upon being different in-their cars as 
well as in their homes and ideas. 


Here’s a gag, shot our way by The Exhaust of the Colyear Motor Sales Co., Los 
Angeles and elsewhere on the Pacific Coast, which has a ridiculous point that ap- 
proaches the sublime. We like it, and om that account you'll probably feel sorry for 
our sense of humor. 


A Minneapolis traffic cop at a busy corner saw an old lady beckon to 
him one afternoon. He held up a dozen autos, a truck and two taxis to get 
to her side. 

‘“‘What is it, lady?’’ he asked rather impatiently. 

The old lady smiled and put her hand on his arm. “Officer,’’ she said 
in a soft voice, ‘‘! just wanted to tell you that your number is the number 
of my favorite hymn.” 


A Fourth of July selling idea that may net garagemen a little extra jack is lifted 
from the cash register department of the A.E.A. Leader. To wit: Stock a supply of 
flags such as attach to the radiator filler spout, and on the day preceding and on the 
morning of the Fourth, ask every car owner who drives in, and every storage customer, 
to install one. Dress a small boy in an Uncle Sam costume and let him “ask ’em to 
buy.” One storage garage sold several dozen flags by following this plan. 


The Biflex Corp. Biflexions carried a reassuring reflection, attributed to a 
famous United States senator, who is reputed to have said: “The great work of 
the world is accomplished not by geniuses; not by fools; but by the average hard- 
working man doing the best he can.” Scoffers will add: “And doing as many 
as he can,” but they don’t count. 


“All intoxicating liquors should be seized and thrown into the river,” 
said an earnest clergyman in concluding his sermon. He then announced 
the closing hymn, which chanced to be “Shall We Gather at the River ?”— 
Buddgette (Budd Wheel Co.) 


‘‘To be a successful salesman,”’ says the Auburn Accelerator, ‘fone must understand 
human nature. A man can do an average job of selling by knowing himself, his 
product and by conscientious, hard work. But the boys who are getting the big money 
all have a remarkable understanding of people—a good salesman not only knows his 
onions but he knows the other fellow’s onions also.’’ 


Faithful readers will recall our futile effort of several weeks ago to win 
the house organ naming contest of The Blackhawk Mfg. Co. Well, the contest 
is ended but the memory lingers on. It was won by Harold Falls, of Kansas 
City, Mo., with as nifty a title as we failed to imagine: “The Blackhawk 
Hextra,”’ which ties up beautifully with the company’s hexagon trademark. 


It’s easier to wait for business than to go out after it. But—it may be a long 
wait.—The Broadcaster of McQuay-Norris. 
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Mooney Returns 
From Overseas 


GM Export Head Reports 
Increase in Company’s 
Business 





NEW YORK, June 11—J. D. Mooney, 
president of General Motors Export 
Co., has just returned from a trip to 
Europe, during which he represented 
the National Automobile Chamber of 
Commerce at the Paris conference of 
the Permanent Bureau of International 
Automobile Constructors. He was ac- 
companied by W. D. Appel, chief en- 
gineer of Vauxhall Motors, Ltd., and 
H. S. Broom, chairman of the Delco- 
Remy-Hyatt, Ltd., of England. 

The Export Division of General Mo- 
tors Corp. will do a business of ap- 
proximately $25,000,000 for May, which 
is an increase of nearly 60 per cent 
over May, 1927, according to Mr. 
Mooney. 


World Bestos Total Gain 


PATERSON, N. J., June 12—At the 
annual meeting of the World Bestos 
Corp., C. H. Braselton, president, re- 
ported that during the past year the 
number of jobbers handling this prod- 
uct has been increased from 34 to more 
than 200, and the company now has 
sales representation in 45 states. Sales 
for the first three months of the calen- 
dar year were 200 per cent in advance 





.of those for the corresponding period 


a year ago. 





Improves Arc Welding 


NEW YORK, June 11—General Elec- 
tric Co. has improved its control equip- 
ment for use in arc welding by stop- 
ping the feed of electrode wire a short 
time before shutting off the welding 
current at the end of the weld. This 
serves a double purpose of clearing the 
electrode from the weld and of filling in 
the crater. 


Thomas Succeeds Blythe 
LOS ANGELES, June 9—E. J. 
Thomas is now in charge of the Cali- 
fornia plant of the Goodyear Tire & 
Rubber Co. He succeeds Harry E. 
Blythe, vice-president and_ general 





manager of the Goodyear Tire & Rub- 
ber Co. of California since 1921, who 
returns to Akron as assistant to Presi- 
dent P. W. Litchfield. Mr. Thomas was. 


formerly assistant to Mr. Litchfield. 





Cornell Heads Tire Group © 


TACOMA, WASH., June 8—The Ta-. 


coma Tire Dealers’ Association here has 


chosen Charles Cornell, president of 
Cornell, Inc., Goodrich tire distributor, 


as president. 





Loveland Heads Department 


HARTFORD, CONN., June 9— 


H. C. Loveland has joined the Capitol 


Buick Co. as manager of the used car’ 


department. 
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New Home for 


G. M. Research 


Built 





Structure Soon to be 
Will Have 500,000 
Feet of Floor 





DETROIT, June 8—The Argonaut 
Realty Corp., a subsidiary of General 
Motors, announces that bids have been 
asked for the construction of an 11- 
story building in Detroit to be occu- 
pied principally by the General Motors 
Research division. The building. will 
be located on Second Boulevard, Mil- 
waukee and Baltimore Ave. and will 
contain approximately one-half million 
square feet of floor space including 
basement. 

The present research building at the 
rear of the General Motors building 
will be absorbed for office space. 





Carpenter Heads L.A. Group 

LOS ANGELES, June 12—Earl R. 
Carpenter has been reelected president 
of the Los Angeles Motor Car Dealers’ 
Association. He is president of the 
Paul G. Hoffman Co., Studebaker dis- 
tributor. 

Reeve Gartzmann was elected vice- 
president. He is head of the Oakland- 
Pontiac distributorship and served this 
spring as chairman of the auto show 
committee. Leo V. Starr was chosen 
as treasurer and Stephen R. Nerney as 
secretary. These officers, with Perry 
H. Greer; Ralph Hamlin and Gordon 
Warren, comprise the board of di- 
rectors. 





Hub Agency Changes Name 

BOSTON, June 11—Burnett & Sher- 
man, Inc., for years one of the biggest 
Ford agencies in Boston, located at 
1019 Commonwealth Ave., has become 
the Hayward Motors, Inc. Basil Gavin, 
widely known in financial circles has 
become president and treasurer, and E. 
C. Hayward, for several years sales 
manager for Burnett & Sherman, is 
vice-president and general manager. 





Celebrates Opening 
OKLAHOMA CITY, June 9—More 
than 100 distributors and employees of 
the Packard Eisle Motor Co. celebrated 
the opening of the firm’s new building 
here recently. Fifty counties are in- 
cluded in the local company’s territory. 





Dunn Motors Advances Kennedy 


SEATTLE, June 8—Dunn Motors, 
Inc., Seattle distributor for Chandler, 
Star and Durant, has advanced H. A. 
Kennedy to the managership of the used 
car department. 





W. L. Eaton Promotes Five 


SEATTLE, June 11—A number of 
Promotions have recently been made by 
the W. L. Eaton Co., Dodge distributor. 
W. G. Powell, assistant sales manager, 
has been advanced to general manager; 
B. L. DeDontney and C. W. Cooper are 











Heads Nash Exports 











A.C. Peters 


The headline tells the story and 

anyway you read about it in last 

week’s issue. Congratulations, 
Mr. Peters 











assistant sales managers in the passen- 
ger car department; Tom Warren is the 
new assistant manager of the used car 
department and Lee Sizer is assistant 
sales manager of the Senior six line. 





Dines Factory Executives 


COLUMBUS, OHIO, June 11—The 
Derbyshire Motor Co., central Ohio dis- 
tributor for Graham-Paige, gave a din- 
ner recently to its salesmen, service 
manager and several factory represen- 
tatives at the Granville Inn. 
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New Speed Law 


Solves Problem 





Hoffman Praises Michigan 
Ruling as Long Step 
Forward 
DETROIT, June 11—‘‘No _ person 


shall drive a motor vehicle upon a high- 
way at a greater speed than will per- 
mit him to bring it to a stop within the 
assured clear distance ahead.” This 
rule is a part of the new Michigan state 
speed law, which has abolished fixed 
speed limits. - 

In that one phrase, “within the as- 
sured clear distance ahead,” lies the 
only sensible and progressive solution 
to the problem of speed and highway 
safety legislation, in the opinion of 
Paul G. Hoffman, vice-president of the 
Studebaker Corp. of America. 


Notables Visit N.A.C.C. 


NEW YORK, June 11—Among the 
notables visiting the National Automo- 
bile Chamber of Commerce recently 
were Fred S. Mann of the Chamber of 
Motor Industries of South Australia, 
and Albert Pirelli of Milan, president 
of the International Chamber of Com- 
merce, who with Dr. William Scholz, 
general manager of the Associated 
Automobile Manufacturers of Ger- 
many, made a comprehensive study of 
methods employed in this country. 








L. O. Brown Heads Texas Group 


WICHITA FALLS, TEXAS, June 12 
—More than 50 automobile dealers at- 
tended the meeting of the Wichita Falls 
Automobile Dealers Association re- 
cently when plans for the year were dis- 
cussed. L. O. Brown is president. 
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Here’s the Answer 


C'ONTINUING from page Il, we have a few AC Spark Plug pluggers, as 

follows: (1) W.S.Isherwood, general sales manager; (2) J. C. Hines, Eastern 

sales manager; (3) L. G. Knowles, (4) L. C. Alberti, (5) J. F. Stevens, 

(6) J. H. Meyer, (7) C. L. Pandele, (8) R. D. Wetmore, all salesmen, and 
(9) R. J. A. McElheran, assistant to Mr. Isherwood 
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us prejudice you. 








Hurrah for Pulchritude 7 


We refer of course to the beautiful Auburn Speedster. 
think so much of this year’s bathing beauties. They seem somehow to look 
like a lot of the neighbors’ kids dressed up to go swimming. 
We’re not much of a judge 


Frankly we don’t 


But don’t let 








Service Managers 
Arrange Program 


(Continued from page 10) 


Specialization in Maintenance, by 
F. A. Oberhue, sales manager, United 
Motors Service, Inc.; The Profitable Use 
of Shop Equipment, by L. Z. McKee, 
Weaver Mfg. Co.; Economic Packing of 
Parts for Shipment, by Charles J. Zusi, 
chief engineer, Container’ Testing 
Laboratories; Human Element in Serv- 
ice, by H. B. Lewis, vice-president, Com- 
mercial Credit Co.; Scientific Brake 
Testing and Adjustment, by F. W. 
Parks, vice-president, Cowdrey Brake 
Tester Organization; Service Oper- 
ations of General Motors of Canada, by 
C. E. McTavish, general parts and 
service manager, General Motors Prod- 
ucts of Canada, Ltd.; Maintenance 
Work of the Toronto Transportation 
Commission; Handling Export Service, 
by J. L. Kenyon, service manager, 
Chrysler Motors Corp. 





Banquets for Salesmen 

BOSTON, June 12—Because of the 
excellent showing being made by the 
Studebaker Sales Company’s sales 
force, President George W. Sweet 
states that they are to be given monthly 
banquets. The first was held this week. 
week. 


T. E. Straus Reappointed 
BALTIMORE, June 9—Theodore E. 
Straus, of the United Auto Sales Co., 
Baltimore, Studebaker representatives, 
has been reappointed a member of the 





president; J. Garland Lea, secretary 
and treasurer. Directors, previously 
elected, C. S. Potter, John R. Boyd, 
G. T. Holmes, C. L. Alderson, J. R. 
Weir and W. C. Smith. Members of 
the board hold for one year. 





Sales and Credit Directory 
NEW YORK, June 12—The Motor 
and Accessory Manufacturers Associa- 
tion is preparing for issue of July 1 a 
sales and credit directory of automotive 
wholesalers which will be brought up 
to date and issued quarterly after that 
date. The book is intended as a guide 
to manufacturers who wish to broaden 
their distributive operations, showing 
them what cities are particularly es- 
teemed as distributing centers by other 
manufacturers, and showing also what 

wholesale houses serve these centers. 





Boston Olds Promotes 3 

BOSTON, June 11—I. S. Cousins, of 
the Boston Oldsmobile Co., has been 
appointed director of retail sales. 
Harry Hartley is moved up to be retail 
sales manager, and Albert Steain goes 
from the sales force to assistant retail 
sales manager. 
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Jordan Adds New 


Series Air Line 8 


Increased Power and Special 
Equipment Are Featured; 
3 Models 


CLEVELAND, June 12—Jordan has 
just announced the new series Air Line 
Eight in three body styles, with optional 
colors, special de luxe equipment and 
numerous new features’ throughout, 
both in chassis and bodies. 

Horsepower has been stepped up from 
80 to 85 through refinements and im- 
provements. Scientifically designed 
counterweights have been applied to 
the crankshaft and a built-in thermostat 
enhances engine performance. 





Oppose Fee-Exacting Laws 

COLUMBUS, June 9—Unqualified 
opposition to any increase in either 
the gasoline taxes or registration fees 
in Ohio was registered by the board of 
governors of the Ohio Council, National 
Automobile Dealers Association, at a 
meeting held last evening. 





Page Succeeds Davock 


CHICAGO, June 12—J. F. Page, for- 
merly service manager of the Packard 
branch, has been appointed general 
service manager of the Packard com- 
pany. He succeeds H. N. Davock, who 
has resigned because of ill health. 


N. Y. Packard Makes Record 


NEW YORK, June 11—Packard Mo- 
tor Car Co. of New York delivered 1030 
cars during May, an increase of 65 per 
cent over May of last year. The pre- 
vious record May was in 1926, when 
860 cars were delivered. 








Zimmerman-Miller Expands 


COLUMBUS, OHIO, June 9—Zim- 
merman-Miller Co., distributor for the 
Whippet and Willys-Knight in 12 coun- 
ties in central Ohio; has started an ex- 
pansion program. The company has 
added dealers. 














|The ALBERT CHAMPION CO. 


179 Clarendon Street, ‘Boston, Mass i 
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Wells Heads Louisville Group 

LOUISVILLE, KY., June 12—Prince 
Wells, Nash dealer, has been elected 
president of the Louisville Automobile 
Dealers Association for the twenty-fifth 
consecutive term. Other officers elected 
are: Clifford Bowman, first vice-presi- 
dent; Turner A. Summers, second vice- 


cal ignition. 





Tension Spark Plug. “5 
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Another Old One 


Here’s another “first ad,” that of the Albert Champion Co., from Motor AGE 
of April 27, 1908, more than 20 years ago 
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New High for Car 
Output During May 


N.A.C.C. Members Report 
Total of 388,700 Units 
Built in Month 


NEW YORK, June 11—Automobile 
production during the month of May 
by members of the National Automobile 
Chamber of Commerce is estimated at 
388,700 vehicles, which makes the larg- 
est May for N.A.C.C. members. This 





figure compares with 339,923 for May. 


of 1927 and with 397,954 in April of 
this year. 

Ford production for the month of 
May is estimated at 55,000, bringing the 
estimated production for the entire in- 
dustry for the month up to 443,700 units. 


Watling on U. S. Trip 

NEW YORK, June 9—H. R. Watling, 
general manager of the British Cycle 
and Motorcycle Manufacturers and 
Traders Union, Ltd., has been in this 
country obtaining some idea as to 
American business methods as com- 
pared with the British. Mr. Watling 
was a recent visitor in the office of the 
N.A.C.C. 











Motor Wheel Dividend 
Directors of the Motor Wheel Corp. 
have declared the regular cash dividend 
of 50 cents a share on common stock 
payable June 20 to stock of record 
June 9. 





Export Men to Visit G.M. Plants 

NEW YORK, June 10—Executives 
of General Motors Export Co. will leave 
here tonight for a week’s visit to De- 
troit, Pontiac, Flint, Lansing and Osh- 
awa, Canada, where are located the fac- 
tories engaged in the manufacture of 
General Motors products. 





Larrabee-Deyo Export Office 

NEW YORK, June 11—F. R. Bump, 
vice-president, announces that the Lar- 
rabee-Deyo Motor Truck Co. now has 
an export office located at 119 West 
Fifty-seventh St. 





C. G. Spring Dividend 
The regular quarterly dividend of 2 
per cent on the preferred stock of the 
C. G. Spring & Bumper Co. will be paid 
July 1 to stockholders of record June 10. 





Takes on Graham-Paige | 
KANSAS CITY, June 11—Butler 
Motor Co., one of the largest in the 
Middle West, has joined the Graham- 
Paige distributing organization. The 
company is headed by John A. Butler, 
president, who started in the automo- 
bile business here in 1914. 





Cooper Buys Southwest Nash Co. 

OKLAHOMA CITY, June 12—The 
Southwest Nash Co. has been purchased 
by the Tom Cooper Motor Co. 
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By Sherman Swift 





A. myeloma speaking there is no such thing as a new philosophy; it is doubtful 
if there was even in the days of Lockian. If we were to have available 
every utterance of those wise men that preceded him we should undoubtedly 
find that many of his peripatetic remarks were plagiaristic, at least in thought, 
and that still other wise men in still more ancient times had said the same 
things for which Lockian’s immediate predecessors obtained a reputation. 


The philosopher of today is ever up against it to find phrases that will 
cloak his speeches with sufficient disguise to conceal them from the really 
erudite of his public; usually there are those to whom the origin of any thought 
posing as new is immediately apparent, and while the philosopher may gain a 
reputation for originality, among even the majority, he is really a philophaster, 
or pseudo-philosopher, even though he may not be conscious of the fact. 


All of which is in explanation of my former remarks anent anything I ever 
said and more particularly with regard to what I had to say about slogans in 
the last issue of Motor AGE. However, I have received some credit from one 
or two persons for having given a new twist to the subject, for which I thank 
them. Praise, sincd it is so uncommonly met with, is appreciated and the fact 
that in this case it was probably engendered by reason of my taking the un- 
popular side of the argument, does not make it any the less welcome. 


There is an advantage in taking the opposite side sometimes. There’s less 
competition—if the word fits. My father, years ago, won a fountain pen from 
the New England Grocer for an essay on, “Why I like (do not like) the cover 
of this month’s issue.” Dad was the only one to take the “do not like” side and 
of course he won the fountain pen. 


Among the several comments relative to the value of slogans that I have 
already received is one from a friend who signs himself merely, “Uncle Bald- 


win.” Usually we pay little attention to anonymous letters, but this one can 
do no one harm so we'll print it. 


Here it is: “I imagine that despite your sensible comment on slogans, 
everybody who can think of a collection of words that sounds at all smart, 
will continue to hasten to enclose it in quotation marks and rush it off to be 
filed in the clearing house. You know some take these things seriously; they 
even argue at times as to who owns the right to use the slogan—“As Pure as 
a Tiger Lily,” or “Do It the Proper Way”; why, nobody knows. There must be 
5000 registered slogans at the present time, with more coming every day and 
even though I am, in a sense, very much in the business, I could not identify 


more than one of the slogans you referred to, although they were all familiar 
to me as phrases. 


“Merely to argue that certain slogans have been successful without mention- 
ing trade name or product is specious.. Precedent, even that which can offer 
apparently satisfactory proof for corroboration, is not always infallible and the 
mere fact that because, “It Floats” and, “Eventually—Why Not Now” have 
proved to be good slogans for Ivory soap and Gold Medal flour without mention- 
ing the products they advertise, is not a dependable criterion by which to 
measure the value of all slogans. 


“For one thing, both of the slogans mentioned were among the earliest to 
be given any great amount of advertising. Today, with a multiplicity of clever 
catch phrases, so many of them similar in construction, the manufacturer of 
limited appropriation who tries to get to first base with a slogan without at 
least embodying the trade name of his product is gambling with uncertainties. 


“Clever tongue twisters, euphonious and apt, will still occasionally gain 
attention without being tied with the name of product or maker, but the per- 
centage of such as succeed in achieving popularity is bound to be small. And 
why a clever business man will spend money on anything that contains an ele- 
ment of chance is hard to understand, especially when in the case of the slogan 
it costs much less to popularize one that embodies the manufacturer’s name and 
the product he is interested in, than one in which such a tie-up is absent.” 





Motor Age 














John Cleary Says— 


“What’s the delivery price of this 
car?” asked a MOTOR AGE man. 


“$1,295,” answered the salesman. 


“That’s exactly what you quoted me 
two months ago.” 


“Of course it is. There has been no 
change in our prices.” 


“But the Government tax has been 
removed. That ought to make a dif- 
ference in the delivery price.” 


“Oh, we’re taking care of that by serv- 
icing the car better for delivery.”’ 


Exit the Motor AGE man, who was a 
prospect. 


That’s one way for the dealer to handle 
the removal of the excise tax. 


Another way is disclosed in the report 
I received the day after President 
Coolidge signed the tax bill. It was 
from Col. G. F. (Tommy) Ajtken, 
demon salesman for the Uppercu 
Cadillac Corp., New York City :— 


“The tax bill was signed at 8 o’clock 
this morning. At 11 o’clock we had 


delivered 33 new cars at the new price. 
Thank you, Mr. Coolidge.” 


The first dealer is taking advantage of 
the tax removal to squeeze a few extra 
dollars of profit out of his scant sales. 


He thinks he is smart. 


The second dealer is taking advantage 
of the tax removal to increase his sales. 


He is smart. 


More than that, he is ethical. He is 
honest. He is a straight-shooter. 


And you can write the antonyms of 
those terms against the name of the 
first dealer, who flouts the pledge of 


the National Automobile Chamber of 
Commerce to the Government that the 
saving would become operative be- 
tween manufacturer and distributor, 
distributor and dealer, and dealer and 
buyer, the minute the bill removing the 
tax was signed. 


The dealer who is befogging the issue 
in any way—whether by absorbing the 
amount of the former tax in an alleged 
improvement of the servicing of the 
car for delivery, or by the addition of 
extra equipment without making plain 
to the customer what he is doing—is 
stultifying the industry’s earnest and 
indefatigable 10-year fight against the 
“plus tax.” 


He is nullifying the arguments of 
Alfred Reeves, George Graham, Pyke 
Johnson, Roy Chapin, H. H. Rice, 
C. A. Vane, Thomas P. Henry and 
the other leaders who deserve the last- 
ing thanks of the public and the in- 
dustry for their battle to have motor 
vehicles ranked where they belong in 
taxation matters. 


He is scofiing at the National Auto- 
mobile Chamber of Commerce, the 
National Automobile Dealers Associa- 
tion, the Motor and Accessory Manu- 
facturers Association, the American 
Automobile Association, American 
Farm Bureau Federation, American 
Drivurself Association, Automobile 
Body Builders Association, Automo- 
tive Equipment Association, National 
Association of Taxicab Owners, Na- 
tional Battery Manufacturers Associa- 
tion, National Grange, Rubber Asso- 
ciation, American Motorist Associa- 
tions and the Chamber of Commerce 
of the United States—all of which 
organizations joined in the fight against 
the tax. 


He is not playing fair. 
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UT of the heavy fumes of seared 

castor oil and rising louder than 
the roar of many racing engines comes 
the story of what men will do for each 
other in times of need. 

On Saturday, May 26, just as the sun 
was setting, Pete DePaolo, the feared, 
loved, and respected race driver, ap- 
peared on the Indianapolis Motor Speed- 
way for the purpose of qualifying his 
mount for the Decoration Day Race. 

His car was a front wheel drive Miller 
Special. Because of DePaolo’s sales 
work with Reo products on the Pacific 
Coast he had requested and received 
permission to call his car the Flying 
Cloud Special. No part of the car was 
from the Reo organization, but the name 
was one which DePaolo said he would 
be proud to carry. The car carried the 
number 1. 

But fate was not kind with DePaolo 
this year. In 1925 he had won the 500- 
mile race at an average speed of 101.13 
miles an hour—but this year he was not 
to enter. 

Speeding into the northeast turn 
from a furious dash down the back- 
stretch, Pete—for that is what all the 
boys call him—went out of control. 

Sliding sideways at more than one 
hundred miles an hour he covered fully 
one-eighth of a mile. Then the front of 
the car struck the inner retaining wall. 
There was but a dull thud as the impact 
put his front drive mechanism out of 
commission. 

But like lightning the car turned 
turtle. On its back with Pete still in it 
it slid up the incline to the upper guard 
rail. The impact here was so violent 
and the angle at which it struck such 
that the car bounced back nearly to the 
lower guard rail. 

But this time it rolled over and over. 
DePaolo was finally thrown clear of the 
car and slid fully 50 feet along the 
rough bricks. 

While saving his face as best he could 
he badly skinned his elbow. In fact 
Wherever his body was not skinned it 
was badly bruised. He arose and walk- 
ed in a circle in a dazed condition. 

Fortunately the ambulance crew was 


Pete DePaolo before 
his accident 


quickly on the scene and some good and 
quick work at the hospital relieved Pete 
considerably. 

This happened Saturday and when I 
visited him Monday it was evident that 
while he was recovering nicely he could 
not be in the race. 

Immediately after the accident, flow- 
ers began arriving at the hospital for 
Pete. They were from every driver 
against whom he had figured on com- 
peting on Decoration Day. 

However, the sending of flowers was 
but the surface expression of a deep 
regard—yes, an affection for a clean 
sport, though dangerous competitor. 

The real spirit that prevails among 
these Lindberghs of the Track was seen 
when practically to a man they volun- 
teered their services to put into con- 
dition the wrecked car. That this offer 
might mean the loss of dollars and pos- 
sibly life itself, from attempting to 
keep up with it—for it was a fast car— 
proved the deep sincerity of the offer 
and the true sportsmanship of the 
offerers. 

Obviously it was impossible to take 
advantage of all the offers, so this is 
what was done. 

F. E. Moskovies had offered all the 
facilities of the Stutz organization. 
However, Reilly Brett, mechanic, and 
Anthony Gulotta, driver of the Stutz 
Special (a rear drive Miller) gave their 


only spare steering parts to repair 


Pete’s car. 

Wreck No. 1 was taken to the shop of 
Louis Chevrolet and torn down. Tommy 
Milton loaned his man, Myron Stevens, 
who was constructing a body for the 
Detroit Special, in order: to put the 
wrecked and torn body and radiator in 
condition. That Stevens did his work 
well is seen from the fact that observers 
from the stands would have been unable 
to tell that the car had ever been 
wrecked. 

As the body was being repaired me- 
chanics were busy on the chassis. The 
engine had escaped unhurt, but other 
than that, little was fit for use. 

The Merz Engineering Co. of Indian- 
apolis seemed crowded to capacity with 
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The Milk of 
Human 


K indness 


Flowed Freely Among 
Race Drivers When Pete 
DePaolo Smashed Up 
Just Before the In- 


dianapolis Classic 


By C. Edward Packer 








work definitely promised for other race 
cars. Despite that, and without break- 
ing any delivery promises on the other 
jobs, much special work was done for 
DePaolo’s car. 

Among the items handled were the 
making of a new rear axle, new hub, 
front spring brackets, and several other 
parts. In addition they straightened 
the frame and a universal joint shaft. 

The car was finally completed Tues- 
day, May 29, at midnight. Just at 
dawn on the day of the race, while the 
track was yet wet with dew, the car 
was qualified. Wilbur Shaw put it 
through its four qualifying laps at a 
little over 100 miles an hour. 

This landed it in a bad starting posi- 
tion far in the rear. . 
DePaolo had recovered sufficiently so 
that he was able to be present in the 
press pagoda. He was brought in in his 
wheel chair by hospital attendants who 
gently placed him where he could see 

the start of the race. 

With a fond glance he saw his Flying 
Cloud come into position and whirl off 
at the start. 

As No. 1 steadily improved its posi- 
tion Pete smiled faintly. But I think he 
was smiling to think what real men 
those were—driving out there—and 
working in the pits. And what real 
friends. 

That mechanical trouble in the super- 
charger—possibly aggravated by the 
accident—put the car out of the race in 
its 42nd lap is not important to this 
story. 

What is important is the fact that in 
this automotive business one man will 
help another to the extent just told 
about. 

All too frequently we find a stran- 
gling competition right within one or- 
ganization. The service department is 
all for the service department. The 
sales department can see only the im- 
portance of the sales department. 

But it is this increasing ability to be 
able to think of the other fellow and to 
be liberally helpful that is going to 
mean more and more to this business as 
years go by. 
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‘Lhere’s Madness|i 


T is divulging no secret to remark that the game +#4 — 
of sand-bagging Peter to feed Paul has for some Of Permitting Unp rop table Busi Ne. 
time been a bad, though unpopular, habit of many in Do / lar Un lume t he ‘Pro fi tt a h 
automobile dealers as regards their new-car 
and used-car departments. Of these step-brothers Paul, ‘Dep artment. —A Su rvey Un ¥ ea 
as the average retailer well knows, is on a diet that 


calls for the eating of nothing but new-car profits, ex- 
cept in those rare instances when the used-car depart- 
ment comes out of the red with a slight profit or to By GEORGE T. 
break even, in either of which events the profit-eating 
diet is suspended until an audit reveals the fly in the 
shortcake. 

It is also a matter of general 
knowledge throughout the trade 
that in a countless number of 
cases Paul’s appetite has been 
so voracious that he has eaten to 
death not only himself, but the 
entire business as well. 


That these conditions obtain 
is well-known to all branches of 
the automotive industry. That 
the conditions show no signs of 
betterment is perhaps less widely 
known. That the conditions are, 
in fact, holding a course that is 
becoming more thorny and rocky 
with the passing months is 
doubtless known to fewer still. 


The latter truth is borne out 
by a recent survey made by the 
Automobile Trade Journal. This 
investigation revealed that the 
percentage of profitable business 
done by the average automobile 
dealer’s major departments 
shows a gradual but certain de- 
crease for five consecutive years, 
whereas the percentage of un- 
profitable business in these same 
departments shows a correspond- 
ing increase over the same per- 
iod. Which is to say that new 
and used-car merchandising is 
on an unsafe, unsane basis, and 
that the selling of new and used 
cars which, according to budget 
figures of the National Automo- 
bile Dealers Association, ac- 
counts for almost 80 per cent of 
the car dealer’s total doliar vol- 
ume, is a vertebra that needs a 
chiropractic adjustment if deal- 
ers are to maintain a healthy 
position as the spinal column of 
the automotive industry. 


Figures are a bore, it is read- 
ily admitted, but in the case of 
this investigation they are too 
vital to be other than interesting 
and, it is to be hoped, inspiring. 
In the analysis that follows, all 
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In ¥ earths the Dangerous Trend 
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xe — T. Hook 





ip SAISG IIL ADLER 


NCI LLOR CIG’ 


me. 










































pose 


ee 




























The dealer who takes in used cars must 
sell them, of course, but when his dollar 
volume of used-car sales exceeds 25 per 
cent of his new-car sales he is pursuing 
a course that constitutes a kick in the 
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n the Method 


figures are the average of statements received from 
dealers in all makes of cars in large and small cities 
scattered from coast to coast. 


Percentages are based 


According to results of the survey, in 1923 the aver- 
age dealer received 76.2 per cent of his total new and 
used-car dollar income from the sale of new cars, and 
23.8 per cent from the sale of used cars. 
words, the dollars brought in by the profit-producing 
department totaled 76.2 per cent of the car sales in- 
: eome and the shekels for which is responsible the de- 


In other 


partment ordinarily regarded as 
loss-producing, amounted to 23.8 
per cent. Now compare these fig- 
ures with those for the first quar- 
ter of 1928. In that period the 
dollar income from new-car sales 
(profit-producing) shrank to 69.2 
per cent of the total and the dol- 
lars from the sale of used cars 
(generally considered loss-produc- 
ing) mounted to 30.8 per cent. 
And that in the face of a verbal 
and oral campaign by the trade 
press and dealer associations em- 
phasizing the thin-ice danger of 
over-allowances and the absolute 
necessity of taking in trade-ins at 
a price that would obviate a loss 
in resale; a campaign that unques- 
tionably caused dealers to give 
more attention to their used-car 
departments than ever before. 
The proportion of 69.2 to 30.8 
is not in itself disastrous but it is 
positive evidence of a trend which, 
if it is not immediately. checked, 


_will in the case of many dealers, 


lead to a sinking with all hands 
on board. This warning is dis- 
quieting but the survey furnished 
proof that it is not exaggerated. 
Witness the case of 10 dealers 
whose statements were the most 
glaring of danger signals. The 
half-score retailers in question 
averaged in 1925, only three years 
ago, 66.5 per cent of their car in- 
come from new-car sales and 33.5 
per cent from used-car sales. Now 
see their standing in the first 
quarter of 1928: 54.7 per cent 
from new-car sales and 45.3 per 
cent from used-car sales. Almost 
a 50-50 proposition, which success- 
ful merchandisers deprecate as 
poor business. (Turn to page 36) 


pants of profit 
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The extensive Oakland-Pontiac plant in Flint, Mich., a unit of General Motors Corp. 


Mergers No Cause] , 


Success of Every Manu facturing C 


HRYSLER buys Dodge! Jordan and Pierce- 


Arrow are discussing the possibilities of merg- E fh C1@77CY O yf i he I nd vid “Ua / Ke Li 
ing! Parts companies may be included in es 
future combinations! Field. Intelligent Factory E 
Automotive headlines have been crying out more im- vv . 4 
portant news events in recent weeks than at any time “Promot e S OU nad ‘Deal er ] 
within several years. Things are popping. 
What does it all mean to the dealers, to the men and bt ned Or I i 


the organizations out on the retail firing lines who are 
selling automobiles and parts to the public for these 
manufacturers who are combining, who have combined, By Norm an € 
who are rumored to be about to combine? j 

Nearly every company in the business 
falls into one of those three categories 
at the moment, as the nimble tongues of 
the Wall Street tipsters have been work- 
ing overtime since the announcement of 
the Chrysler-Dodge hook-up. But com- 
binations and amalgamations leap much 
more readily from the facile tongue of 
the stock market guesser than they do 
from the brains and actions of the hard- 
headed business men who must be in- 
volved before any real action takes place. 
That is number one in the list of things 
to be remembered when speculating on 
the meaning of current merger talk. 


While all of this speculation furnishes 
interesting subject matter for gossip- 
fests, any real analysis of conditions as 
they actually exist among the various 
factories seems to indicate clearly that 
whatever happens there isn’t much need 
for special worry on the part of the in- 
dividual retailer of automotive products. 
There is a tendency, naturally, among 
dealers handling lines involved in actual 
or rumored mergers to wonder about the 
policies and opportunities under the new 
regime. A certain period of slight un- 
certainty on that score is almost inevi- 
table, we humans being what we are. 
But study of the facts about results of 


(Directing Editor, Chilton Cl 
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The Elyria, Ohio, factories of Falcon Motors Corp., a member of the Willys-Overland Co. 


| for Dealer Anxiety 


, Organization Today ‘Rests on the — _ 

. . past mergers and past situations of a similar character 
p | tailer Selling Its Products in the shows no basis for uneasiness. . 

» A few things stand out in any broad view of the pres- 
y Executives Will Continue to ent situation in the industry: | | 
: First. The success of every manufacturing organi- 
r ‘Po licte S ] V hether C 0mM- zation today, whether it be large or small, or whether 
it be composed of a single passenger car company or 
y I ndependent of two or more passenger car companies, rests funda- 
. mentally on the efficiency and ability of the individual 
: dealers selling its products in the field. Intelligent fac- 
1 G. Shidle tory executives will promote and continue sound dealer 


policies whether merged or unmerged, 
whether combined or _ independent, 
whether large or small. 

Second. There is no evidence to in- 
dicate that the industry is being gobbled 
up by a few powerful men or that those 
powerful men have any idea of trying 
to run anybody else out of business by 
harsh, competitive methods. Competi- 
tion has been keen in the automobile 
business for some while back; it will 
continue so in the future, but mergers 
won’t have much effect on that condi- 
tion one way or another. 

Third. There will be more mergers 
among passenger car companies. Merg- 
ers of certain interests often become 
merely normal outgrowths of economic 
forces. More are to be expected in the 
normal routine of the industry’s develop- 
ment and need be no cause for anxiety. 

Fourth. No matter how many mergers 
transpire, it seems certain that there will 
always be a profitable place in the indus- 
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Left—The center of the inten- 

sive Durant Motors activities 

at Elizabeth, N. J. Durant 

Motors, Inc., stands fifth in 

total assets among the multi- 

company groups of the automo- 
bile industry 
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MERGERS NO CAUSE 





try for at least five or 10 small producers, marketing 
an individualized product and capable of rapid change 
and design flexibility. ‘This has been the history of 
every other large industry which has produced three or 
four large dominating organizations. It is true of the 
steel and the petroleum industries. 

Fifth. There will be 100 rumors of mergers for 
every combination that actually is consummated. Mere 
repetition of a rumor will not bring about a merger. 
Cold financial facts must be the final basis, and as 
frequently as not those facts when examined closely 
enough point away from combination, not always to- 
ward it. 

Sixth. Some of the merger rumors which we have 
been able to trace down have been found to be false 
beyond shadow of any reasonable doubt so far as cur- 
rent negotiations are concerned. DuBois Young, presi- 
dent of Hupmobile, for example, says definitely that 
his company is not engaged in any merger negotiations. 
High officials of several other independent companies 
approached confidentially stated no less definitely that 
no merger negotiations are being conducted. 

Seventh. Definite offers have been made in the last 
two years by important interests for one or two of 
the outstanding successful independent companies. 
Further offers probably will be made within the next 
year or two, but an offer is a long way from a merger, 
particularly where the negotiations constitute what in 
bridge parlance may be said to be “leading into 
strength.” 

Behind all of the current conversations about auto- 
motive mergers lie the pure facts about existing and 
past combinations, their successes and their failures, 
their hopes and their ambitions, their financial statuses, 
and their relation to the independent companies still 
functioning successfully. Analysis of the more impor- 
tant of these factors is essential as a basis for intelli- 
gent speculation as to future trends and probabilities 
for the industry as a whole, for the individual manu- 
facturers in the industry, and for the individual dealers 
marketing the products of the industry at retail. 

The new Chrysler-Dodge combination takes its 
place as third in size among the five big multi- 
company passenger car manufacturing units now 
existing in the 
industry so far 
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Dec. 31, 1927. Third in line, as mentioned, is the 
new Chrysler-Dodge merger with total assets of 
$235,464,649 on Dec. 31, 1927; while fourth in the 
multi-company group are the Willys interests—includ- 
ing Willys-Overland, Falcon and Stearns—with total 
assets in the neighborhood of $77,000,000 on Dec. 31, 
1927. Durant Motors, Inc., stands fifth with a total 
asset figure of $42,360,396 shown on its balance sheet 
as of Aug. 31, 1927. 

The total assets of this group of automotive Titans, 
then, stands today probably at nearly $2,200,000,000. 
This compares with total assets for the five largest of 
the other passenger car producing companies of ap- 
proximately $352,000,000. To be consistent perhaps, 
the Auburn-Duesenberg combination might have been 
included in this multi-company passenger car group, 
but Duesenberg has thus far been so small a factor in 
the commercial stock car market as to make the in- 
clusion questionable. That the E. L. Cord interests will 
not be among those obviously a part of the multi-com- 
pany group a year hence, however, certainly one would 
hesitate to predict. As is known, Mr. Cord acquired 
the Lycoming Motors Co., the Limousine Body Co. and 
Duesenberg Motors Corp. within the last year or so. 
In a statement made a few months ago he said that, 
while he sees a good future for the small company, he 
hoped to make his interests grow large. His name has 
been coupled with a number of important merger 
rumors in the last few months. 

The vast sweep of General Motors’ interests is too 
well known to need repeating. So far and so wide have 
these interests ranged that the compilation of a single 
chart showing the various subsidiaries which it owns 
in whole or in part becomes an almost infinitely com- 
plex task. © 

Despite the great number of companies now associat- 
ed with General Motors it is worth noting that a 
number of names in the early days passed into oblivion 
through the big combine. Formed originally with Olds- 
mobile and Buick in 1908, General Motors had acquired 
control of Welch, Ranier, Oakland, Cadillac, Elmore, 
Reliance Truck, Northway Motors and Motor Parts 
Co. by 1909. By 1910, Marquette, Randolph truck 
and Cartercar had been added. In 1917 Scripps- 

Booth was ac- 
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are concerned. 
The largest, of 
course, is Gener- 
al Motors Corp., 
with total assets 
of $1,098,477,576 
showing on its 
balance sheet as 
of Dec. 31, 1927. 
General Motors 
is one of the few 
billion-dollar 
corporations in 
the United 
States today. 
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tercar having 
been ceased in 
1915. Chevrolet 
came into the 
G.M.C. fold in 
1918, having 
previously ab- 
sorbed the Little 
Motor Car Co. 
The Inter-State 
was bought by 
G.M.C. in 1919 
and the Sheridan 
was launched in 
1920. Ralph Ep- 
stein, in his re- 
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dustry, quotes Mr. Durant as saying that when head 
of General Motors, he acquired the Elmore to cover 
himself on the two-cycle engine which it had and the 
Cartercar because of its friction drive, since he was 
not certain at that time in just what direction the 
future development of the automobile might go. 

Ford also controls tremendous natural resources and 
transportation facilities as well as some equipment 
sources. Among these latter may be mentioned the 
Michigan Iron, Land & Lumber Co.; Allegheny Plate 
Glass Co.; Fordson Coal Co., and the Johannson Gage 
Co. The Lincoln car and the Stout metal airplane com- 
prise the extent of the Ford’s unit manufacturing in 
addition to the Ford car, tractor manufacture having 
been discontinued, at least temporarily, recently. 

The Chrysler-Dodge combine thus far controls 
practically no parts, accessory or raw material produc- 
ing Organizations outside its own fold. 

The John N. Willys interests, comprising Willys- 
Overland, Falcon-Knight and Stearns-Knight, control 
the Willys-Morrow Mfg. Co. and the Wilson Foundry 
& Machine Co., the latter building part of the engine 
requirements of these companies, but otherwise does 
not own parts or accessory units of importance. Mr. 
Willys acquired his Knight engine interests through 
acquisition of the Edwards Motor Car Co. in 1913. 

The Durant interests have been many and varied, 
both as to passenger car lines and other subsidiaries 
since January, 1921, when Mr. Durant started the or- 
ganization which bears his name. The history of Du- 
rant Motors, Inc., has been one of consolidation of 
original interests rather loosely allied in the beginning. 
In May, 1924, W. C. Durant Motors, Inc., acquired an 
interest in Star Motors, Inc., which already was a 
Durant interest, and offered to exchange one share of 
Durant stock for each two shares of Star stock. The 
company now owns entirely a number of subsidiaries 
including Durant Motor Co. of N. J., American Plate 
Glass Co., Motor Parts Corp., New Process Gear Co., 
Warner Corp., Locomobile Co., and Adams Axle Co. 

Two passenger car lines, the Durant and the Loco- 
mobile,-and one truck line, the Rugby, now constitute 
the Durant projects in the complete vehicle manufactur- 
ing field. Into this final form have been consolidated 
the various names which have appeared under the Du- 
rant banner in the last eight years, including the Flint, 
the Star, the Sheridan, the Princeton and the Eagle. 

While in the midst of considerable public and financial 
district comment about an era of mergers and combina- 
tions having arrived in the automotive field, it is in- 
teresting to examine somewhat more closely than per- 
haps has been common the status of the big and the 
small independent producers in the passenger car field. 

Outside of the multi-company groups thus far dis- 
cussed Studebaker, Hudson, Packard, Nash and Reo 
are the largest car manufacturers in point of total as- 
sets. Of these five, three—Studebaker, Hudson and 
Packard—each have total assets considerably in ex- 
cess of the smallest of the multi-company groups, while 
Studebaker exceeds Willys-Overland, as well as Durant. 
The last fiscal year balance sheets show, for example, 
total assets for these companies as follows: Studebaker, 
$135,877,947; Hudson, $61,679,800; Packard, $61,- 
518,952; Nash, $59,309,602; Reo, $33,513,202. Then 
next in line comes Hupmobile with $24,030,739; Chand- 
ler with $18,445,089; Graham-Paige with $16,737,961, 
and Auburn with $10,850,426. 
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Study of the earnings per share figures of the various 
companies gives no definite indication of advantage 
either to the multi-company or to the independent com- 
pany groups. General Motors earnings per share for 
1926 and 1927 are not readily comparable because of 
the increase in number of outstanding shares during 
the period, but the astounding success of the corpora- 
tion from a profit standpoint is too generally recognized 
to need discussion here. Net income available for divi- 
dends was $235,104,826 in 1927, as against $186,231,- 
182 in 1926. 

In 1926 Dodge earned $6.46 per share on its common 
stock, while Chrysler earned $4.77, but in 1927 Chrysler 
earned $6.25, as against only $1.55 for Dodge, making 
a total earnings per share for the two of $11.23 in 1926 
and of $7.80 in 1927. Last year Willys-Overland earned 
$2.04 per share, while Durant showed a deficit. 

Important independent manufacturers, on the other 
hand, earned from $8.30 per share in the case of Nash 
to $2.04 per share in the case of Reo. Studebaker had 
$5.87 per share, Packard $3.91 per share, Hupmobile 
$2.70 per share and Hudson $2.70 per share. 

Even from a net profit standpoint a comparison of 
the two groups is difficult for the past year because of 
the unusual situation in the Ford organization, which 
normally would be one of the big profit producers in 
the multi-company group. Although actual figures are 
not available, it is probably safe to assume that Ford 
made little, if any, profit last year. Figuring on that 
basis, it appears that the five members of the multi- 
company group last year showed net profits of about 
$270,500,000 as compared to about $67,000,000 for the 
five largest independent producers. 

Excluding General Motors, however, the earnings for 
1927 of the other four of the multi-company organiza- 
tions totaled only $35,500,000, as against about $61,- 
000,000 for the four largest independent producers. 

Profit per car figures based on net income and total 
production tend to be a bit misleading, of course, be- 
cause so many factors go into the making up of net 
profits in addition to the profit accruing directly from 
the sale of the car itself. Such figures do give some 
general idea, however, of the relative situation as be- 
tween different companies, On the average, profits per 
car ran higher in the independent group last year than 
in the multi-company group. 

It would appear both from the individual histories of 
Dodge and Chrysler as separate organizations, as well 
as from the tremendous assets held by each of five or 
ten other important individual companies today, that 
an automotive concern can gain the economies inherent 
from large size as an individual as well as in the form 
of a merged organization. Some of the companies 
which will operate independently have just as large a 
claim to gianthood as have some of the multi-company 
groups. 

It is worth remembering that combinations and con- 
solidations are not new to the industry and that in 
years past similar events have taken place without 
changing radically the course of development either of 
the industry as a whole or of the companies concerned 
in the mergers. History does not always repeat itself, 
but the experience thus far in the automotive field has 
been that combination of strong companies usually has 
resulted in continued and increased strength, while 
combination of weak companies has rarely led to any 
radical or immediate increase in strength. 
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Unfolding an Ambitious Idea That Has to as Ne me 
‘Do With Airplanes, Which Some May 3855 -Teaegae) 
Hold to be a Flight of Fancy, but Which oe = i 
Actually is Practicable if You 
(an Afford to Realize It 






















EVERAL weeks ago when we visited the All- 

American Aircraft Show in Detroit we were 

struck with the idea that here was something . 

the automobile dealer would probably want to By A. I’, Denham 
know about. It recalled to the writer’s mind that he 
personally knew of some 15 dealers and distributors 
who own and operate airplanes in connection with 
their business, some of these also selling airplanes. 
There surely must be many more in the game, and also 
many dealers who would probably be interested if 
they knew a little more about what there is to buy 
or sell or to what use they could put airplanes. 

Far be it from us to suggest that airplanes should 
be sold through automotive dealers, as desirable as 
that might be from the airplane manufacturer’s point 
of view. Most dealers have plenty to worry about 
right now, and can profitably spend most of their 
spare time—if any—hunting up car prospects. But 
that is just where the airplane fits into the picture. 
The airplane industry is just emerging from its in- 


fancy, and has now reached the stage where the pub- 
lic has begun to sit up and take notice that here is 
something that is worth watching. Ships of the air 
have not yet become so common that people will not 
stop to look up to locate the source of an airplane 
motor’s hum. 

It is to capitalize on this public interest mainly that 
a quite considerable number of dealers are looking 
into the possibilities of the airplane, if only from an 
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advertising point of view. 
Pick up any daily paper, 
and on the front page you 
will see that someone here 
or there has done some- 
thing or other in an air- 
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of the make you are han- 
dling running around the 





streets with a large sign on 
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plane. 

Suppose you owned an 
airplane, Mr. Automobile 
Dealers. It’s not hard to find 
a competent pilot to fly it 
at some convenient landing 
field nearby. You might 
have show cards in your 
windows or an automobile 


it reading something like 

HE accompanying article points this: “Try the thrill of fly- 

out how an automobile dealer may ing. For $5, Jim Jones & 
make use of an airplane to his profit. Co., your Strateate Six deal- 
It outlines a plan of operation and — will oe this exper- 
completes the information necessary ay dindinn registered plane 
to the dealer by summarizing the of their own with a licensed 
various types of aircraft available sane — At gg asa 
and their estimated prices. aid hie ne tal wen ahead 
No obligation. Free ride 
to the airport and back in- 








cluded.” 
Do you see the possibili- 
Above is how “Bill” . 
Chaudet, of St. Louis, ties? The $5 suggested 


here is mainly a base price 
at which you could operate 
and make a profit. If you 
are handling somewhat 
higher priced lines of cars 
a higher charge and a long- 
er flight might be advisa- 
ble. The logic is that if men or women have money 
to spend on a pleasure hop in an airplane, they rep- 
resent car prospects, eventually. You get them into 
your showroom. If they have a car, suggest that 
they leave it there, and you take them out to the field 
in one of your demonstrators. This gives you a line- 
up on what they now own, and how soon they might 
be in the market for another. Getting them into your 
latest model gives you an opportunity for an adroit 
sales talk on that car. Their names and addresses, of 
course, must be secured before taking them out to the 
field. Get them to “register” for the flight. 

If they do not own cars the situation is even bet- 
ter, as you have a free field. Not being forced to 
talk shop entirely, you are enabled to establish a 
y. more personal and less purely commercial basis of 

% contact. If they own cars of your own make, their 
Tae, "tne —< “— — ee leaving them at your showroom or service station 
Angeles, finds his Maddux Air on enables you to have them checked for any needed 
Lines, Inc., of value to him in his automobile business. Above service, which could be tactfully suggested on their 


~——— cide ap aes ithe — a return from the flying field or by a postcard or per- 


advertises his brake serv- 

ice business. Chaudet 

uses the plane for both 
business and pleasure 

















| \e © 














28 


PULLING 





BUSINESS 


CIOS 





Motor Age 






OUT OF THE AIR 








sonal letter. It 
might even be a 
good idea to 
mail announce- 
ments of your 
flying offer to 
your present 
owner list, per- 
haps’ including 
a special offer 
of checking 
their cars for 
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rock, with a 
price, without 
engine, of 
$2,250. It also 
is available with 
engines of from 
90 to 220 hp. For 
$990 extra, pon- 
toons are _ ob- 
tainable. It is 
an open three- 
place biplane. 
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any needed serv- Atlantic Air- 
ice, while they Jack Beilby, U. S. tire distributor of Sacramento, Calif., and his recently pur- craft Corp. 
are flying. chased biplane, which he expects will be of value to him in his business manufactures 

The staff re- Fokker three- 


quired for such 

a venture would not be excessive. A licensed pilot 
could be secured on a salary and commission basis. 
Hangar space or flying field use can generally be rent- 
ed for a fairly reasonable sum. Service work on 
your plane and motor can be performed by your own 
service mechanics, the pilot supervising the service 
work, especially on the plane, since a pilot must be 
acquainted with plane structure to be licensed. Get- 
ting people to fly is not as difficult as it might seem. 
We just called up our friend, Stanley Knauss, who 
operates, among other things, a sightseeing airplane 
service over Detroit with Ford airplanes, and he tells 
us that during the month of April he carried approx- 
imately 3000 passengers. Which, at $5 a head, isn’t 
anything to be sneezed at. 

Of course it wouldn’t be possible for the average 
automobile dealer or distributor to operate planes as 
large as those run by Mr. Knauss (although Jack 
Maddux, the Los Angeles Lincoln dealer, does so), 
and it is not necessary. There are many types of 
planes available. The National Aircraft Show demon- 
strated that. In the first place you can have your 
choice of open cockpit and closed cabin ships. The 
first are cheaper and the latter provide a somewhat 
more comfortable ride, especially on long flights and 
cold days, and generally accommodate more passen- 
gers. But either of the types would be perfectly satis- 
factory. 

Prices for planes range anywhere from about $2,500 
to $45,000. The former price is for open cockpit two 
and three-passenger ships equipped with war-time 
Curtiss OX engines. For the same planes equipped 
with Wright Whirlwind engines, $8,000 to $10,000 
would be a fair price, while closed cabin ships will 
run somewhat higher, up to $45,000 for three-motored 
eight to 10-passenger planes. 

A further possibility is the use of a seaplane in 
preference to land type if your particular conditions 
should call for it. Most planes can now be obtained 
equipped with pontoons instead of landing wheels, 
while amphibian planes, capable of landing on water 
or land, are also on the market. 

Just to give a general picture of the variety of air 
vehicles, here were some of the exhibits at the show: 

The Advance Aircraft Co., largest builder of open 
cockpit planes, exhibited a very sturdy and reliable 
three-place biplane with a base price, without engine 
of $2,035. Several different types of engines can be 
used and are furnished by the manufacturer. 


Alexander Aircraft Co.’s product is called the Eagle- 


: motor _ trans- 
ports and five to seven-passenger cabin planes with 
single engines. The latter, complete with Wright 
Whirlwind or Pratt & Whitney Wasp engines, range 
from about $14,000 to about $19,000. Cabins of these 
ships are finished similar to high-priced motor cars. 

Another cabin ship of government approved con- 
struction is the Buhl Airsedan, which lists at $12,500 
with Whirlwind engine. It is also available as an 
open cockpit ship with the same engine, carrying 
three passengers instead of five for $10,000. It should 
be mentioned here that the cost of the Whirlwind 
engine represents $5,750 of the price of ships so 
equipped. 

One of the most efficient cabin ships yet produced 
is the Bellanca, which lists at $14,500 and carries five 
passengers. The price includes Whirlwind engine. 
Next alphabetically are the Cessna planes, either 
three or four-passenger closed ships, listing at $3,575 
to $4,475 without engines. 

Both open and closed ships are available from the 
International Aircraft Co., with prices from $2,250 to 
$2,900 without engines. A three-place open ship is 
offered by Kreider-Reisner, with the two passengers 
sitting in front and the pilot at the back. An amphib- 
_ airplane is manufactured by the Ireland Aircraft, 

ne. 

Laird biplanes are further available in a number of 
types for open cockpit ships. The Lockheed Aircraft 
Compahy can supply their Vega closed ship, similar to 
the one in which Captain Wilkins toured the Polar re- 
gion. A duplicate of Lindbergh’s ship improved and up 
to date can be obtained from the B. F. Mahoney Co. 
It lists at $11,500 with Whirlwind engine. 

There are others, which were not exhibited at the 
All-American Show, but the above provides a good 
cross-section of what is available. No mention has 
been made of the various two-passenger open or closed 
planes, which are not very adaptable to the kind of 
service suggested. 

There a number of precautions which should of 
course be taken. Be sure the plane is up to date, 
modern and safe. Be sure the motor is in good con- 
dition, as on it depends much of the ship’s safety. 
Be sure your pilot really knows his stuff. If your 
plane lands fast and your field is small, see that it is 
equipped with brakes. A reputation for safe opera- 
tion of your airplane or planes in your community 
will do a good deal to add to the reputation for pro- 
gressiveness which would accompany the initiation of 
an enterprise of this kind. 
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No. 10—“Did you notice that spiffy blonde back there?” 


No. 3—‘“You mean the one with the red hat in the nineteenth row?” 
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UCH of the good resulting from the activity 
of intelligent service salesmen, from adver- 
tising and the maintenance of a good estab- 
lishment, may be lost when the repair 

order is written. 

A repair order is a serious piece of business. 

It is a'contract. A perfectly legal contract that can 
be enforced in a court of law. You may never have 
occasion to take advantage of this, but to be able to 
may save the necessity of so doing. 

The repair order should not be a vague puzzle to the 
customer or he will suspect trickery. Certainly it should 
not be vague to the men in the shop or they will be 
unable to carry out the desires of the customer and 
Service salesman. 

It seems unnecessary to say that each repair order 
should be complete. This remark is amply justified, 
however, by the number of repair orders that are not 
written up as they should be. 

Most shops use a regular printed form. Certainly 
all shops should use such a form. Each form should 
be numbered and used consecutively. Each repair order 
should contain the following information about the cus- 
tomer and his car: 

Name, address, phone, car make and model, car num- 
ber, motor number, license number, mileage. 





At upper left is a good example of a repair order blank on 
which may be recorded all data necessary to a well-written 
= order. When taking the order the service salesman should 
elicit exact information from the customer and give explicit = 
instructions to mechanics so that all-around satisfaction is 
effected 
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‘ 
Don t 
Write “Fix the Clutch’ and expect 


the mechanic to meet the customer's 
idea of cost. 


: 
‘Don t 
Let the customer leave the shop with- 


out reading the order, approving it 
and signing itt. 


9 
Don t 
Omit to communicate with the cus- 


tomer before doing more than the 
repair order specifies. 


Don’t 


Forget to remember your promises. 


In addition, the following information should be 
available: 

Date of order, time taken in, name of man writing 
order, instructions, date and time promised, date com- 
pleted, authorized by. 

Every service operation written on the order should 
be definite. Such remarks as “eliminate knock in en- 
gine,” “‘fix clutch,” “do what is necessary to door latch” 
should never be written. If it is impossible for the 
service salesman with the time and tools that he has 
available to look into any unit properly, a flat rate op- 
eration to remove and inspect the unit should be writ- 
ten. This is when the importance of having the cus- 
tomer’s phone number is appreciated. It is not always 
possible to tell just what repair work a car may need, 
unless certain units are disassembled. Consequently, 
one should never make a guess when writing up a repair 
order, but should write the order to cover the necessary 
disassembling and inspecting. 

If the customer’s phone number is not on the order, 
one of two things is likely to result. Needed work on 
which the shop could make a profit, and which the cus- 
tomer wants and will insist on before his car is right, 
will be omitted. On the other hand, if the shop recognizes 
that a certain amount of work is really needed to make 
the car right, and if the shop goes ahead without the 
customer’s O.K., it is only human nature for the cus- 
tomer to kick. If you could get in touch with him, 
he would probably approve the order without question, 
but if the work is done without first consulting him, 
you may be sure that there will be a kick coming. 

Before the customer leaves the service station, he 
should be requested to read the repair order carefully, 
and if it meets with his approval and he understands 
the prices, he should sign it. Incidentally, it is a good 
plan to draw a diagonal line from the last operation 
written down to the place where the customer is to sign. 
There are two advantages in this. In the first place 
it calls the customer’s attention to the place where he 
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should put his name. 
Frequently we find 
customers’ names 
written, or more cor- 
rectly, scribbled, on 
any part of the order. 
The name should be 
in one regular and 
uniformly used loca- 
tion. The other fea- 
ture of the diagonal 
- line is that it elimi- 
nates any chance of 
an argument as to 
how many repair op- 
erations were on the 
order at the time of 
signing. Occasionally 


job that he ought to have. 


confusion. 








BVIOUSLY it is important for the repair man to 

know exactly what the service salesmen are selling. 
It is the repair order that conveys this information. It have. If it is impos- 
is possible for a customer to buy the most meager type 
of valve grinding job, but it is a foolish salesman who 
permits him to buy it. A service salesman to justify his 
title, should be able to sell the customer the kind of a 
If it is impossible to do so— 
and it sometimes is—it is the repair order that prevents 


most meager type of 
valve grinding job, 
but it is a foolish 
salesman who permits 
him to buy it. A serv- 
ice salesman to justi- 
fy his title, should be 
able to sell the cus- 
tomer the kind of a 
job that he ought to 


sible to do so—and it 
sometimes is—it is 
the repair order that 
prevents cenfusion. 

Consequently, in 
writing the repair or- 
der, it is important to 








a customer will ques- 
tion an operation or 
two, possibly claim- 
ing that they were not on the repair order when he 
signed it. This heavy diagonal line which the service 
salesman should draw, would naturally eliminate any 
such argument, or quickly terminate it when the evi- 
dence is placed before the customer. 

It has been mentioned that additional work will be 
needed on some repair orders. Frequently this will be 
O.K.’d over the phone. The service salesman, or who- 
ever may answer the phone for the service station, 
should be very sure of the identity of the person with 
whom he is speaking and then should get the date and 
the time of day and the service man should write his 
initials on the additional work or repair order. This 
will eliminate any confusion should the customer later 
fail to remember that he authorized the additional op- 
erations which were needed. This should not be over- 
looked, as all too frequently such discussions arise. 

Anything that can be done to eliminate argument 
and friction between service customers is a big help. 
Such friction only creates ill will and results in lost 
business. Friction between customers and the service 
station over such petty matters develops more heat than 
light. 

When service is sold and the repair order is written 
there should be a definite understanding between the 
service salesman and the customer as to exactly what 
is to be done. For example, on the simple operation 
“grind valves and clean carbon,” we have seen very 
different understandings as to what was included. On 
the one hand, we have seen a service station when in- 
structed to grind valves and clean carbon, grind noth- 
ing but the exhaust valves, claiming that the intake 
valves were all right. The other case is the service 
station that carefully removes and refaces all valves, 
reseats the blocks, removes the carbon thoroughly with 
the power-driven wire brush, cleans the valve stems, 
checks the valve clearance carefully, cleans and adjusts 
spark plugs, inspects high-tension wiring, squares up 
and adjusts the breaker points and cleans gasoline filters 
and adjusts the carburetor. Such an operation is a 
really complete and satisfying one. 

Woe to the shop that sells the latter operation and 
delivers the former. Obviously it is important for the 
repair man to know exactly what the service salesmen 
‘are selling. It is the repair order that conveys this 
information. It is possible for a customer to buy the 





put down not only the 
flat rate operation 
designation, but also 
the description of the work required as well. Of course, 
this latter may be eliminated as time goes on and when 
all men in the organization understand perfectly just 
what each operation includes. 

In this connection it is well to mention that no service 
man or shop foreman should ever take it upon himself 
to do additional work on any repair jobs unless he gets 
the authority of the customer. The service salesman 
should not take a chance on this. He may be in better 
position than the shop foreman or mechanic to know 
what the customer will allow to be added, but the 
chances are 10 to 1 that the customer will object unless 
he O.K.’s the order first. 

Immediately upon writing the repair order a copy 
should be placed on the car and the car sent to the 
repair department. The other copies should be placed 
in the office. Most repair orders are written in tripli- 
cate. The heaviest sheet, or cardboard, is placed in a 
holder on the car and the two others are sent to the 
service office. One of these is used as a permanent 
office record, while the other one is given to the customer 
as his receipt. Much dissatisfaction among customers 
and loss of business for service stations has resulted 
from failure to itemize the material used. The writer 
has had the opportunity of studying many hundreds 
of repair orders and found that most service complaints 
were started by vague orders. The order might be 
vague in that it says, “take knock out of engine,” or 
it might be vague in the manner in which the parts 
are listed. In any event, the dissatisfaction on the 
part of the customer comes from the fact that he does 
not know what he is paying for. It is only human 
nature to want to know what you are getting for your 
money; if you don’t you’re likely to raise a question. 

To anticipate this and to take steps to eliminate such 
discussion will do much toward maintaining friendly 
and profitable relationship with your customers. “Take 
knock out of engine,” may mean to the customer a 
trifling thing, actually it may be necessary to adjust 
all bearings, recondition cylinder walls and refit pistons, 
pins and rings. There is a wide difference. In the 
customer’s mind may be the vision of an $8 or $10 
repair bill. To the shop a repair bill for $80 to $100 
may be perfectly fair. It is not the amount of the 
order that so frequently causes hard feelings, it is the 

(Turn to page 38, please) 














June 14, 1928 











The Latest in Accessories 

















Illuminated Heat Indicator 
HE new illuminated ' standard 
model Boyce Moto Meter is espe- 

cially designed for mounting on the 

radiator cap. As 
will be seen, this 
meter incorporates 
the laurel wreath 
which gives it an 
air of rich distinc- 
tion. A small elec- 
tric bulb -cleverly 
concealed at the top 
of the instrument, 
gives a soft light 
concentrated on the 
thermal tube, mak- 
ing it visible for 
night driving. This 
is a product of the 
Moto Meter Co., Inc., Long Island 
City, N. Y., and sells for $12.50. 


Gear Shift Balls 


HE Turner Manufacturing Co. of 
Kokomo, Ind., has added to their 
line genuine Arizona onyx, highly pol- 
ished gear shift balls, free from defects 











and especially selected for their attrac- 
tive coloring. These balls are 1% in. 
in diameter and are made oval or round. 
They are packed in display cartons for 


the dealers’ convenience and sell for 
$1.50. 








In addition to the onyx gear shift 
ball, this company is also offering new 


monogrammed balls, made of Bakelite, 
in a rich walnut finish with the initial 
of raw silver set in a silver ring. These 
balls can be furnished with any initial 
desired and carry a list price of 90 
cents. Obviously the installation of 
these balls is extremely simple as it is 
merely necessary to unscrew the old 
ball and screw the new one into place. 





Cowl Lamps and Bands 


HE Metal Stamping Co., Inc., of 

Long Island City, N. Y, is man- 
ufacturing an ornamental, as well as 
very useful accessory in the way of a 
band (which fits over the cowl of the 
car) and two small head lamps, as pic- 
tured. The molding is pliable and 
bends to conform to all angles and 
curves. The lamp bracket is adjust- 
able so that it may be made to suit the 





varying slopes of cowls. The bands are 
heavy nickel-plated on brass and the 
lamps are supplied in either Drum or 
Bullet type and are connected to the 
wiring system of the car. 

Set ready to install, containing 
bullet-shaped lamps, with % in. by % 
in. cowl molding, sells for $35. The 
same size cowl molding with the drum 
head lamps is $37.50. If a wider 
molding is desired, this will be sup- 
plied at $1.00 extra. Special sets are 
also offered for the Chevrolet and 
Whippet, the price of which is $21. 





R. & R. at Anderson 


Robert M. Roof, Chief Engineer of 
the R. & R. Manufacturing Co., and de- 
signer of the R. & R. Super Power 
Cylinder Head for Chevrolets, states 
that the company’s offices and plant are 
still located in Anderson, Ind. He is 
prompted to make this statement to 
obviate the impression that R. & R. 
headquarters had removed to Conners- 
ville, Ind., the address erroneously given 
at the bottom of the company’s adver- 
tisement in the program of _ the 
Memorial Day race on the Atlantic City 
Speedway. 





New Model Jack 


HE REES MFG. CORP. of Pitts- 

burgh, Pa., has: added a new model 
to its line of jacks—a pressed pawl type 
jack, known as Model 300. The jack is 
8% in. high and goes up to 14% in. It is 
rated at % ton and is designed to fill 
the demand for a good jack at a low 





price, which is $1.15. This is the first 
of a new number of jacks to be added 
to the line carried by this company. 





Lacquer Polishing Paste 
HE C. H. McAleer Mfg. Co., of 
Detroit, Mich., are marketing a 

lacquer polishing paste which is very 
effectual in putting a lustrous finish on 


en ae 


ishing 


pete 





lacquered cars. This paste is now 
offered for consumer use in one-pound 
cans and should prove very valuable to 
garages and service stations, as body 
builders and car manufacturers have 
successfully used it for rubbing car 
bodies to a high lustre after being 
sprayed with lacquer. 

There is no doubt that the regular 
use of such a polish as that described 
above will do much to preserve the orig- 
inal good appearance of any lacquered 
car or to restore the finish on any car 
that had been long neglected. 
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What is the safe ratio? Well, Harry M. Fancher, 
accounting supervisor for the National Automobile 
Dealers Association, holds that in dealer operations 
total used-car sales must not exceed 25 per cent of 
total new-car sales. All N.A.D.A. budgets for dealers 
are set up on this four-to-one ratio. For example, a 
dealer selling $100,000 worth of new cars in a year 
should hold his used-car sales to $25,000. On this $125,- 
000 volume his net profit will figure only about 2.2 
per cent, or $2,750, according to the N.A.D.A. budget. 
Should this same dealer, selling $100,000 worth of 
new cars, let his used-car volume mount to $50,000, a 
ratio of 66 2/3 new to 33 1/3 
used, his loss of invested 
capital will be $1,450 for 
handling $150,000 worth of 
merchandising, according to 
Mr. Fancher. 

If, as the N.A.D.A. ac- 
countant states, the propor- 
tion of 66 2/3 to 33 1/8 re- 
sults in a capital investment 
loss of close to $1,500, it is 
an elementary deduction 
that the dealers who have - 
permitted their first quarter 
proportion to become 54.7 to 
45.3, are confronted with 
the possibility of a serious 
washout of capital if they 
do not remedy the ratio dur- 
ing the remaining months 
of 1928. 

“By handling used cars on 
the one-to-four basis,” says 
Mr. Fancher, “the dealer 
would be able to turn used- 
car stocks every 30 days, and 
he would in this manner gain 
further benefits through the Eee 
release of working funds | 29%— 
now tied up in used cars, ee 
but which could better be 
expended in other activities 
of his business. We admit 


(Continued from page 21) 





HIS chart shows the proportion of new and used-car dollar 
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by the survey. To reiterate, percentages are based on 
dollar income on new and used-car sales. 


Averages of All Dealers Reporting 
1923 1924 1925 1926 1927 *1928 


ST cence veesccenenscenes 76.2 73.8 74.9 73.7 71.3 69.2 
RE 66464050860 6000000684 23.8 26.2 25.1 26.3 28.7 30.8 
Averages of Ten Best Dealers 
ere 78.4 75.8 79.6 79.1 80.0 81.9 
TE «tctekene res voeenwe 21.6 24.2 20.4 20.9 20.0 18.1 


Averages of Ten Worst Dealers 


Ne eee mk ss soles 66.5 63.8 60.7 54.7 
Dt itteeedaeeeddieein a0ed aa 33.5 36.2 39.3 45.3 


*First quarter. 

Absence in the latter case 
of figures for the years 1923 
and 1924 is not to be won- 
dered at. One of the most 
perturbing features of the 
investigation was the admit- 
ted inability of hundreds of 
car dealers to supply the re- 
quested percentage figures 
from their records. In other 
words, they are conducting 
their business with a disre- 
gard for a vital ratio that 
approximates an_ infantile 
trust in Providence. No 
dealer may hope regularly to 
made an adequate profit 
from his business without 
records covering his new and 
used-car income. One of the 
best reports in the survey 
was accompanied by a letter 
in which the dealer made 
these pertinent  observa- 
tions: 

“We have control of dol- 
lar trade-in values. Over a 
period of a year we will not 
exceed, 25 per cent of our re- 
tail car sales dollar volume in 
used-car inventory. 

“Years ago this organiza- 


that this will not be an easy 
task for some dealers, but 
concentrate your thoughts 
on this problem, set up your 
used-car task or quota on 
this basis, and do your level 


income to total new and used-car dollar income in dealer estab- 
lishments over a period of years, as revealed in a survey. The 
three upper lines represent the percentage of the total received 
from new-car sales, and the lower lines from used-car sales. 

Solid lines A indicate the average comparative percentages of a 
large number of dealers. . 

Dotted lines B show the average comparative percentages of 10 
— with dangerously high percentage of used car non-profit 
ncome, 

Dash lines C show the average comparative percentages of 10 
dealers having unusually high percentage of new-car profit income. 


tion stopped buying used 
cars competitively. That is, 
we have consistently refused 
to bid against other dealers 
for the purchase of second- 
hand automobiles. In our 





best to reach it. We know 
you will be surprised with the results.” 

We, too, will admit that the task is not an easy one, 
but it is being accomplished, a fact adduced by the sur- 
vey and revealed in the averages of 10 dealers who 


Showed the highest percentage of new-car dollar in-- 


come. Their figures for 1923 showed that they aver- 
aged 78.4 per cent of their car sales dollars from the 
sale of new cars, and only 21.6 per cent from used cars. 
Now note the profitable course reflected in the reports 
for the first quarter of 1928, when their new-car sales 
average was raised to 81.9 per cent and their used-car 
income was reduced to 18.1, which betters the healthy 
four-new to one-used ratio. | 

The following comparative percentages will give the 
reader a valuable insight into conditions brought to light 


humble judgment that is 
just about all that it is 
necessary for the dealer body to do to put their busi- 
ness on a much more sound basis. 

“There are times, of course, that we are desirous 
of moving certain pieces of merchandise, and at these 
times the depth of our desire to sell is the only limit 
to the price we will make the prospective purchaser. 

“However, in at least 90 per cent of our trans- 
actions throughout the year we buy used cars at the 
price we are willing to pay for them, regardless of 
what might be offered by competitive organizations.” 

When automobile dealers generally set up a used- 
car control system such as this dealer has set up, buy 
used cars as he buys them, and then merchandise 
them on the basis of honesty, and full value for every 

(Turn to page 38, please) 
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Useful Shop Equipment 











Brake Lining Stretcher 


HE purpose of this device is to 

hold the lining under tension tight 
against the surface of internal brake 
shoes while it is being drilled and riv- 
eted into place. The use of this device 
prevents loose fitting linings and as a 
consequence simplifies brake adjust- 
ment and assures satisfaction. To use 
this clamp the lining is cut about % 
in. longer than the shoe and is riveted 
at one end. Opposite this end the clamp 
is applied and with slight pressure 
from the hand is drawn taut. The 
hook and spring as shown in the pic- 
ture, having first been put in position, 
holds the clamp and keeps the lining 
under tension during the drilling and 






en 


riveting process. The operation is very 
simple and positive. While the Lewis 
stretcher is a time saver and permits 
the operator to manipulate the drilling 
and riveting devices with both hands, 
its big feature is that it insures an 
absolutely tight reline job. It is equally 
¢ficient on all internal brake shoes and 
is especially useful on the Bendix type 
as well as the kind used on the new 
Ford and Chevrolet. In connection with 
the clamp an improved riveting ma- 
chine has also been developed. The 
clamp is made by the PAM Manufac- 
turing Co., Box 93, Pittston, Pa. 





Automatic Jack 

HE elimination of a pit, the saving 

of space, and the fact that the mo- 
torist does not need to get out of his 
car to have minor adjustments made 
under the machine, are some of the ad- 
vantages made for the new Automatic 
Jack put out by the Lift-A-Kar Com- 
Pany of Los Angeles, Cal. 

The motorist operates this jack by 
merely driving up the steel-cleated run- 
way. The carrier on the track receives 
the front axle and moves forward with 


it as the car climbs the runway. When 
the rear wheels reach the top of the 
runway, the differential housing sets on 
a grooved wood block. Continued for- 
ward movement of the car raises rear 
end by means of hinged arms under 
this block. When rear wheels are free 
of runway, the car maintains its posi- 
tion on the supports until the repair- 
man pronounces his work finished, at 
which time the driver may start the en- 
gine, go into reverse and the car will 
then return down the runway. 





A Correction 


H. WILLIAMS & CO,, of Buffalo, 

e and the Husky, Wrench Co., of 
Milwaukee, have joined in a working 
arrangement whereby they can offer to 
the trade a complete line of combina- 
tion Chrome Alloy steel wrench sets, 
composed of Williams “Superrenches”’ 
and “Husky” socket wrenches. The 
combination is made for selling pur- 
roses only, is limited to the items 
which constitute the sets, and does not 
affect the financial structure or man- 
agement of either company. 

The foregoing news item is para- 
phrased from the April 26 issue of 
Motor AGE to correct an erroneous 
impression created by a subsequent no- 
tice describing two of the combination 
wrench sets, in the May 17 issue of this 
publication. That description, instead 
of repeating the words, “Shave joined in 
a working arrangement,” erroneously 
stated that the two companies had 
“united” to develop the combination 
wrench sets. The Williams product 
bears the trade-marked name, “Super- 
renches”’—not hyphenated. 

Motor AGE publishes this_ state- 
ment in an eitort to correct the impres- 
sion that the two companies are really 
merged, an impression which, Hugh 








Aikman, Secretary of J. H. Williams & 
Co., states, is and will be a source of 
embarrassment to both companies. 





New Battery Charger 
NEW battery charger of 10-bat- 
tery capacity, that is not only 

suited for use by garages and service 
stations, but also by filling stations and 
fleet or bus operators, has just been an- 
nounced by the Miho Company, Cin- 
cinnati, Ohio. 

The manufacturer explains that two 
or more of these 10-battery Miho charg- 
ers can be operated at a lower cost than 
one charger of larger capacity, as they 





can be operated at or near full load a 
greater part of the time. The taps on 
the transformer afford perfect control 
of the charging current, which can be 
varied in steps of one-half to one am- 
pere as required. Charging rate is 
6 amperes. Size 11 in. by 10 in. by 
12% in., and net weight 40 lb. It is 
for use only on 110 volt, 50 or 60 cycle 
alternating current. Price $50, com- 
plete with 6 ampere bulb. 
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manner in which the order is written and explained 
to the customer that makes the difference whether he 
will remain a profitable friend of the service station 
or develop into a chronic kicker. 

Most men are fair. Most men are honest. Conse- 
quently the shop does not need to concern itself over 
the possibility of trouble from that score. The average 
customer is perfectly willing to pay for what he gets, 
but it is necessary to make him know what he is getting 
in order to keep him friendly to the shop. 

As was mentioned, one copy of the repair order is 
placed on the car, and the other two go to the office. 
As necessary repair parts are requisitioned for the 
work, it is highly important to enter these on the office 
copies immediately. Failure to enter the stockroom 
requisitions promptly, will result in confusion when 
customers are calling for their cars. 

The greatest care should be exercised in writing the 
stockroom requisitions on the repair order. Each requi- 
sition should carry not only the repair order number, 
but should also carry the customer’s name. The name 
and number should be carefully checked before entering 
the material. We have seen pistons and rings charged 
up on brake relining jobs. That was all due to care- 
lessness. Picture for yourself the tempest that followed 
the presentation of an excessive repair order on which 
the parts used were designated by parts numbers only. 
After the customer had protested violently, he found 
that over 50 per cent of his repair bill was pistons 
charged on a brake lining job. You have probably heard 
of such cases. 

Another thing to watch for, in addition to identifying 
the order, is to see that parts not used, or parts that 
are exchanged, are properly entered on the order. A 
man we know was once called on to pacify a Ford owner 
who wanted to know how the blank, blank blazes eight 
pistons were used in his four-cylinder car. The ex- 
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planation was simple but he still thinks the shop tried 
to gyp him. Four oversize pistons were requisitioned 
from the stockroom for this job. Other parts were also 
requisitioned. Later, these pistons were found to be 
too small and another set of pistons was requisitioned. 
The first set was then returned and the parts credit 
slip was mislaid. These things have happened in the 
past and they will continue to happen. No one expects 
to operate a service station or any other business with- 
out occasionally making a mistake, and one that is prob- 
ably hard to explain to the customer. The object, how- 
ever, in pointing out these things is to reduce to the 
lowest number the mistakes that do occur. 

Another serious angle of this point of keeping a 
record of all material requisitioned, is that a customer 
may call for his car and if the requisitions are not 
entered he may drive away without paying for some 
of the material that was used. This thought is not a 
product of the imagination. Of course in a small serv- 
ice station where the stock man is the cashier and where 
the parts are entered directly on the repair order with- 
out the use of a requisition, much of this routine and 
chance for error are eliminated. It is a grave question, 
however, of the wisdom of eliminating too much of this 
record keeping. 

By keeping each repair order up-to-the-minute, the 
customer is saved delay when he calls for his car. 

It is strange but true that the man who will spend 
an hour and a half at lunch, wait 45 minutes for his 
favorite barber, discuss the ball game for 30 minutes 
on the corner, read the morning paper leisurely when 
he first gets to his office and wait patiently in line at 
the bank, will raise the roof if he is delayed 5 minutes 
in getting his car. But a promise is a promise, and 
anything the service station can do to meet this pecul- 
iarity of its customers and to keep its record straight, 
is a big help in doing a worth-while business. 





There’s Madness in the Method 
(Continued from page 36) 


dollar asked for them,.the “used-car problem,” as such, 
will occupy far less of the dealer’s waking hours, prove 
less of a nightmare, and the whole industry will bene- 
fit immeasurably. 

Dealers may as well reconcile themselves to the fact 
that used cars are with us to stay, at least no one 
at the present time is willing or fitted to predict the 
time when used cars will be no more than an unpleasant 
recollection. Some dealers look upon used cars as a 
business curse, but manufacturers express the opinion 
that they are absolutely essential to progress. Accord- 
ing to General Motors’ figures, 15,000,000, or 60 per 
cent of the automobiles at present owned in this coun- 
try, were bought as used cars at prices lower than 
the lowest priced new car built today. 

Taking into consideration the apparently growing 
devastation of dealer profit wherever the used car is 
accorded open-house hospitality, the fruits of the sur- 
vey must certainly provide dealers and factory execu- 
tives with a nourishing mental repast. They indicate 
that it is imperative dealers who expect to remain in 
business must take immediate steps to curb the dan- 
gerous trend and work their way to safer ground, and 
that factories sincerely desiring the prosperity of their 


retail organizations should redouble their helpful 
efforts. 


The percentages quoted in this article are not, of 
course, indisputable evidence that the automotive 
dealer is sitting on the edge of a volcano, but they 
do prove that the average dealer each year is using 
more and more of his capital in handling a non-profit- 
able part of his business. 

The survey’s results furnish dealers with a good 
vardstick to measure their own accomplishments. Com- 
pare your own figures with those of the national best 
and the national average. If you are in a class with 
the former, you have only to hold steadily to your 
course. If yours are average percentages you will 
want to be careful. If they resemble the national 
worst you had better get busy at once if you would 
keep your applecart right side up. 





Storage Batteries Simplified 

An authoritative, non-technical treatise discussing 
the development of the modern storage battery has 
been written by Victor W. Pagé, under the title of 
“Storage Batteries Simplified.”” The book was written 
with the cooperation of a number of American storage 
hattery makers and outlines the basic operation of the 
leading types of batteries. The book, priced at $2, is 
published by The Norman W. Henley Publishing Co., 
2 West Forty-fifth St., New York City. 

The various chapters deal with the discovery of re- 
versible chemical action; directly with storage batteries, 
and the storage battery subject in connection with radio. 
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Valve Noise 


I have a 1926 Chevrolet that has 5000 miles 
on it and the valves are very noisy. I ad- 
justed them to .005 in. thickness and they 
still are the same. Other cars of like type 
are much quieter than mine. Mine are noisy 
at all speeds. Any suggestion you can make for 
overcoming this will be appreciated.—Ohio 
Subscriber. 


E will take your word that these 
W oe are all adjusted uniform- 
ly, but as a rule we find that the con- 
dition that causes annoying valve noise 
is uneven adjustment. By that we 
mean that possibly one valve has a 
little more clearance than another and 
what you hear over and above the regu- 
lar rhythmical valve noise is the click- 
ing of this one valve. With your engine 
running it might be well to insert a 
few thousandths of thickness gage feel- 
ers between the valve stem and the 
rocker arm to see if there is any one 
valve that is particularly noisy. If 
doing this makes a decided difference 
in one valve, and not so much difference 
in the others, you may be sure that 
there is considerable looseness in it. 
There is just a possibility also that 
your rocker arms are loose and are 
causing some of this noise. You prob- 
ably have a pad of felt in the top of 
your rocker arm covers. This should 
be kept saturated with oil, which is 
effectual in lubricating the rocker arm 
mechanism. If by chance this is miss- 
ing or is dry, it should be replaced or 
saturated with oil. 





Testing Magneto Condenser 
for Leak 


I should like to know how to test a magneto 
condenser for leaks. We do not have any 
source of electrical current here for testing, 
but must try it on only 6 or 12 volts of bat- 
tery. Can we use the condenser used in the 
Ford vibrating coil for ignition testers ?—S. 
Sunder Rao, Mercara, Coorg Dist., Station 
Mysore, India. 

ACKING current for testing, your 

best chance is to test by substitu- 
tion. That is, if the spark of the mag- 
neto is weak or fails entirely, and your 
magneto circuits appear to be all right, 
it would be well to try a different con- 
denser. An open condenser invariably 
Shows not only an extremely weak 
spark, but also is accompanied by arc- 
ing at the points. A leaking condenser 
results in a weak spark without the ex- 
cessive arcing at the breaker points. 

We are showing a simple method of 


testing the armature of a high-tension 
magneto. Here the interrupter has 
been removed and the interrupter screw 
replaced to make connection to the pri- 
mary and condenser. A piece of stiff 
wire can be wrapped around the shaft 
and bent over toward the center of the 
slip ring so as to make a 3/16 in. gap, 
then a battery may be used connected 
with the interrupter screw, with the 
wire from the other terminal rubbed 
along the iron part of the armature. As 
the circuit is broken, sparks should 
jump at the 3/16 in. test gap. If de- 
sired, a regular interrupter may be 
used as shown in the diagram. 

In all of your ignition work it is es- 
sential to have the condenser connected 
across the interrupter. In this test, 
however, it will be seen that with the 
normal interrupter removed and the 
improvised interrupter in use, the con- 
denser is no longer across the part of 
the circuit where the break occurs, but 
is across the primary winding. For 
this reason the spark, while it may 
jump the 3/16 in. gap, will be some- 
what weak and will be lacking in heat 
or red color. 

To get a better test, an extra con- 
denser, as shown by the dotted line, 
may be connected across the improvised 
interrupter we are using. In this case 
the spark will jump a little farther and 
will have considerable red color or 
flame to it. 

In this test the regular interrupter 
cannot be used mounted on the end of 
the armature for it is connected direct- 
ly across the primary and would act as 
a short circuit on the primary winding. 

If the first test is fair and the second 
test with extra condenser gives better 
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results, both the windings and con- 
denser of the armature are O.K. 
If the first test is very poor and the 


second test is O.K. it indicates an open 
or disconnected condenser in the arma- 
ture. If both tests are poor it shows 
either that the winding is shorted or 
that the condenser is shorted, for with 
a shorted condenser in the armature the 
extra one will not enable the armature 
to produce a spark. This means that 
we do not know whether the condenser 
or winding is at fault, but in either 
case the armature must be taken apart 
and at that time another condenser can 
be put in and tried. 





Burning Out Bearings 


Can you give me information as to the 
reason that the connecting rod bearings burn 
out so quickly on ’25, ’26 and ’27 model 
Chevrolet cars and trucks?—S. B. Wessic, 
Haubstadt, Ind, 


RANKLY, it is news to us that 
these bearings burn out quickly. It 
has been our experience that they stand 
up well under the service for which 
they are designed. It is not to be ex- 
pected, however, that they would last 
long if abused, such as when a ear is 
driven wide open. However, if you have 
had experience with rods burning out 
prematurely, we would suggest that you 
check up on the following conditions: 
Crankpins should be round and true 
within .001 in. There should be no 
roughness or irregularity on the cranks 
whatever. 

In fitting up new bearings contact 
should be obtained over at least 75 per 
cent of the surface. Only the best 
grades of oil should be used and the 
connecting rods dipper should dip 1/16 
in. to 3/32 in. into the oil. There is 
regular Chevrolet equipment for check- 
ing this amount of dip, but another way 
of doing it is as follows: Carefully 
clean out the oil pan and level off me- 
dium cup grease in the oil troughs so 
that it is just the height of the troughs. 
Then put the pan in place with only a 
couple of cap screws and turn the crank 
slowly by hand. Then drop the pan 
and measure the depth of the groove in 
the grease. As previously mentioned, 
this should be between 1/16 and 3/32 
in., if the rods are to have adequate 
lubrication. Dipping more than this is 
likely to cause high oil consumption and 
excessive carbon formation, while a 
lesser dip may result in premature rod 
wear and excessive wear of wrist pins, 
pistons and piston rings. 








Quieting Noisy Valves 


What can be done to quiet the valve tap- 
ping noise in a 1926 Star coach which has 
been run about 10,000 miles. The tapping 
seems to be right in the engine at the valve. 
Two or three valves sound more pronounced. 
What is the proper valve clearance for this 
engine, and is it measured hot or cold? Now 
such noises as I refer to, are they really valve 
tappet noises from tappets striking the valve 
stems or could it be something else? Have 
the valve heads in seating ever been known 
to make an audible noise? Would different 
adjustments of clearance have something to 
do with the tapping? 

This Star, a four-cylinder car, has always 
been well taken care of and never abused, 
and the owner says that the tappings have 
gradually become more noticeable since the 
last few thousand miles. The noises are not 
what would be called excessive, but when 
the engine idles it can be plainly heard. At 
higher speeds, too, it is noticeable, but then 
there are other noises and sounds with it.— 
Texas Reader. 


HE correct clearance for the 

valves is .006 of an inch when 
the engine is hot. Unequal adjustment 
of the clearance is the thing most likely 
to cause objectionable noise. That is, 
if all valves were adjusted to .008 of 
an inch they would probably all be 
making a noise, but the uniformity of 
the sound would prevent the noise from 
being particularly noticeable. A con- 
dition such as you describe where, evi- 
dently, two or three valves are making 
most of the noise, is usually the most 
annoying to the car owner. We would 
suggest that, after having run this en- 
gine until it is thoroughly hot, you take 
a .006 feeler gage and, with the engine 
running, insert the feeler gage between 
the tappet and the valve stem. If the 
clearance is in excess of .006 there will 
be an intermittent drag on the feeler 
as you withdraw it. If the clearance 
is exactly .006, there will be a constant 
drag, but as the tappet lifts the valve 
it will, of course, pinch the feeler. Of 
course you have a set of tappet adjust- 
ing wrenches with which to take care 
of this work while the engine is run- 
ning and while it is hot. And we pre- 
sume, also, that you have the feeler 
gage that has the long leaves in it. 
Such equipment is most essential in 
this kind of work. 

To check for the noisy valve it would 
be well to take a .004 leaf of your feeler 
gage and with the engine running, in- 
sert it first in one and then in another 
valve that is suspected of being the 
noisiest. If this reduces the noise you 
may be sure that it is the extra clear- 
ance that is making the excessive noise. 

We do not believe that the noise you 
are bothered with is caused by the valve 
head striking the seat. 

Another cause of noise is looseness 
of the push rods in their guides. You 


can check up on this with the engine 
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running. Take a slim stick and hold it 
against the side of the tappet screw 
as the tappet works up and down and 
if a slight side pressure eliminates the 
noise, it is an indication that the push 
rods are loose in their guides. Obvious- 
ly, the cure for this is to install over- 
size push rods. 


ee 


Timing Wills-Ste. Claire 


Please give me the valve timing of a 1923 
Wills-Ste. Claire—The Circleville Motors 
Co., Circleville, Ohio. 


N this car the intake opens at 10 
deg. after top center, and closes 
35 deg. after lower center. The exhaust 
valve closes at 5 deg. after top center 
and opens at 40 deg. before lower center. 


SHOP KINKS 
Heas that have proved useful 


ERE is an easy way to 

find just where to cut 
the hole in the floor boards 
of the car when installing 
a heater, without need of 
taking up the floor boards 
or measuring them. On the 
side of the board toward 
the exhaust pipe place a 
magnet such as one that 
comes from an old Ford 
magneto. Have this magnet 
in the exact location where 
the hole should be, then 
with a compass on the other 
side of the board you can 
find the location of the mag- 
net and drill the hole ac- 
cordingly. This saves much 
time and is very accurate.— 
S. E. Archibald, 957 Cleve- 
land Ave., N. W., Canton, 
Ohio. 
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Readers of Moror AGE are invited 
to submit ideas that they have found 
useful in doing some particular service 
j0b in the shop in a better or quicker 
way. For each one published $2.00 
will be paid. Whenever possible the 
idea should be accompanied by a sketch 
or diagram from which a drawing can 
be made. 
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Truck is All Right 


One of my customers has a 1926 one-ton 
Graham truck which lacks power. This truck 
has plenty of speed. The electrical parts 
are O.K., and the compression is as good as 
is possible to make it. There seems to be 
no drag anywhere; that is, the truck rolls 
freely. The engine seems perfect. I check- 
ed the ignition timing, which I find O.K. On 
checking up on the valve timing I found the 
exhaust valves closing at 8 deg. past upper 
dead center, which I think is all right. The 
intakes open just a little when the piston is 
within 3% in. of dead center, and at 10 deg. 
past top dead center they open all the way. I 
set the valves with .005 clearance between the 
valve stem and push rod. It seems to me 
that the side of the can is too full because 
of the way the intake valve acts. I also 
tried to overcome this slight lift in the in- 
take by increasing the clearance, but this re- 
sulted in less power. You may wish to 
know what I call power. I expect a one-ton 
truck to spin its rear wheels on dry soil if 
necessary when loaded with one ton. This 
truck acts just as though it had too high a 
gear ratio. Any help would be greatly ap- 
preciated.—_W. D. Kallasch, Versailles, III. 


EK are going to tell you frankly 

that we think you are expecting 
too much from this truck. We don’t 
know of any 1-ton speed truck that can 
spin its wheels on dry soil when loaded 
with one ton. You will recognize that 
in order to get high-speed road opera- 
tion you must have a fairly low axle 
ratio. The ratio in the case that you 
refer to is 5.1 to 1 and it is too much 
to expect this truck to be able to spin 
its wheels on dry ground. We might 
mention that the correct tappet clear- 
ance for this truck is .006 in. on the 
inlet valve and .007 in. on the exhaust 
valve, this clearance to be set when the 
engine is thoroughly heated. It is per- 
fectly correct for the exhaust valve to 
close at 8 deg. past upper dead center, 
and the intake should open at 10 deg. 
past top dead center. Possibly this extra 
clearance that we have just referred to 
will take care of this early opening that 
you mention in your question. 





Burns Out One Bulb 


What causes my 1926 model Chevrolet 
to continually burn out the bulbs in the left 
head lamp without affecting the other bulbs? 
—Cleo Cannon, Prairie City, III. 

ENERALLY the burning out of 

bulbs is the direct result of a 
loose connection in the charging circuit 
between the generator and the battery. 
In your particular case we do not be- 
lieve that is the trouble, because this 
would burn out the other bulbs also. 
We suspect that your trouble is the re- 
sult of looseness of the socket in the 
headlight, which would permit the 
socket to vibrate violently. This violent 
vibration would break the filament 
mechanically and give the same effect 
as burning out. 
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Heat Makes Steering 
Difficult 


I have a 1923 model Buick which {gives 
me considerable’ steering trouble. Under 
ordinary driving conditions around town the 
steering is easy enough, but after a continu- 
ous drive of 50 miles or more when the whole 
car is thoroughly heated up, the steering 
stiffens and binds to such an extent that in 
making a turn at slow speed it is almost im- 
possible to turn the wheel. Front . wheels, 
spindles, tie-rod and all steering equip- 
ment have been checked for alignment, ad- 
justments made, and grease passes through 
all the bearings. But nothing seems to 
correct the trouble. I will very much appre- 
ciate any suggestions from you as to the 
probable cause and its remedy.—C. C. Gaines, 
P. O. 1122, El Paso, Tex. 


E believe that you will find your 

entire trouble in the _ steering 
gear case. The lubricant in there is 
evidently too light, and when it be- 
comes thoroughly heated does not have 
sufficient body to separate the moving 
surfaces. It would be our suggestion 
that you use a heavy gear lubricant 
and the introduction of some graphite 
will probably be helpful also. 


Knock in the By-Pass 


We have an Overland Model 93 1926 six- 
cylinder car in our shop. It has a funny 
noise in it when it is idling and the noise 
is present up to about 24 miles an hour. The 
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piston pins and 


The flywheel is 


rods are all in good shape. 
tight and everything is all 
right so far as I can see. I have looked 
over everything that I can think of, but it 
makes no difference. What I want to know 
is about the by-pass for the oil. I have 
been told that the hole is not big enough 
in this model. I have worked on this make 
car for 12 years and think I could find the 
trouble in time, but thought you might be 
able to tell me right off. What do you sup- 
pose this trouble is?—Ralph W. Howes, S. J. 
Oakes Co. Garage, West Enfield, Me. 


T is true that the by-pass on this 

car in some cases did make a pecu- 
liar noise that was extremely difficult 
to locate. We would suggest that you 
order a new style by-pass plunger for 
this Model 93 car. Also put more ten- 
sion on your by-pass spring and you 
will get a smoother and more silent 
action. We believe the installation of 
this by-pass plunger will correct your 
entire trouble. . 


Where is the Leak? 


We have a 1922 Rickenbacker that 
about a quart of oil every 50 miles. 
not seem to be burning it, as it does not 
smoke. We thought it might be leakirg at 
the rear main bearing. If so, 
remedy P—Macklin’s Garage, 


ERTAINLY, there’s a_ remedy. 


However, let’s first find where the 
trouble is. 


uses 
It does 


is there a 
Steward, III. 
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lay newspapers under the car and idle 
it at high speed, by that we mean at 
what would be a road speed of 35 or 
40 m.p.h., for probably 10 or 15 minutes. 
At least run it long enough so that 
it becomes thoroughly heated. If, after 
you have located the source of the loss 
of oil, you will write us again we will 
be glad to work with you on overcoming 
the trouble. 


Hupp Timing 

Please send me a diagram or directions on 

how to adjust valves and spark on the 1922 

Hupmobile coupe. We can’t find the bolt 

on the engine from which to measure a cer- 

tain distance to mark on the flywheel, as we 

are told to do in their instruction book.— 

Marek Garage, Spillville, Iowa. 

F> presume that the diagram that 
you have is the one which we are 
showing. If you find it impossible to 
follow this diagram, merely set your 
engine so that the inlet valve opens at 
top dead center and the exhaust valve 
closes at the same place. This adjust- 
ment should be done when the valves 
have a clearance of .004 in. between 
tappets and stems when the engine is 
cold. In setting the ignition place the 
breaker housing 1/3 advanced, and in 
this position the spark should occur at 


We would suggest that you top dead center. 
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Diagram for timing 1922 Hupmobile 












































He’s With Us for as Long as 
He’s One of Us 

OMPTON, CALIF.—It was not 

your fault that I did not renew 
my subscription to your wonderful 
magazine. Enclosed you will find check 
to cover subscription to Motor AGE for 
the coming year, and I want to say 
that I would not be without it as long 
as I am in the automobile business.— 
Doyt G. Huston. 





From Jewell, for Sparkling 
Performance 

EWELL, KAN.—I like to read the 

Motor AGE and have received lots 


of help from many different articles.— 
H. L. Wilson. 





A bsolutamente! 
UERETARO, QRO., MEXICO— 
O Will appreciate very much your 
sending me from now on the following 
issues of MoTOR AGE to my new address 
as I don’t want to miss any of the 
copies.—_M. Munoz. 





“As Is” Is as He Likes It 
ILLOUGHBY, OHIO—Do not 
change your way of conducting 

the Clearing House, it works perfectly 
as is.—J. P. Gorg. 

Stricker Strikes Us Pink; 

Is This Possible? 
ASPER, MO.—Enclosed is $3 check 
for one year’s subscription. Will 
say I am glad to get my copy each 


week. I don’t think Motor AGE near 








_ the paper it was 10 years ago. It don’t 
- go into details like of old on no subject. 





— 





Tell the editor to please bear right 
down on it. Get some of those old 
copies 10 or 15 years back and see how 
bad they got his of today skinned.— 
L. F. Stricker. 











ETTERS to the editor from 
those whose “attention has 
been called”; from those who point 
with pride and those who view with 
alarm, from those who are easy to 
please and those who are hard to 
please; from those who are happy 
when they find a good thing and 
those who are happier when they 
find something they consider not so 
good; from those who boost and 
those who knock; from those who 
see the doughnut and those who see 
the hole; in other words, Dear Sub- 
scriber, from you and you and you— 
as well as from the man who bor- 
rews your copy of Motor AGE or 
reads it over your shoulder. 




















They Clip Clips of Mechanical 
Slips 
RANDON, WIS.— We have re- 
ceived a lot of good out of your 
Readers’ Clearing House and we cut 
out same for future reference.—F. W. 
Ehlert & Son. — 


He Prefers to be Served 

| With Service 

ETROIT, MICH.—I think the 
I) service department the most in- 
teresting feature of Motor AGE.—C. L. 
Bowlus. 


Cooked Up Praise That Suits 
Our A ppetite 
RGONIA, KAN.—Cover to cover, 
Motor AGE is all good.—P. R. 
Cook. 


Wyatt Tells Why It’s a Pleasure 
ULSA, OKLA.—I like the sales 
articles, new model announcements, 

and motor car weights and specifica- 

tion tables.—A. W. Wyatt. 
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He Thinks He Can, But Can't 

Get Along Without Us 

ERCED, CALIF.—I have been a 

subscriber to Motor AGE off and 
on for the last 10 years. Every once 
in a while when the shekels get low I 
think that I can get along without it, 
but I always come back before many 
weeks have passed. I get more out of 
the Clearing House section than any 
other.—W. L. Winston. 





Compliments and the Reason 
PRINGFIELD, MASS.—Please al- 
low me to extend my thanks for 

the exceedingly interesting material 
which you set forth in the Readers’ 
Clearing House. Each week I follow 
all the topics discussed.—T. A. Hodg- 
don. 


He Particularly Likes the 
General Information 
ILWAUKEE, WIS.—I like the 
general information in MOTOR 
AGE.—Richard L. Gold. 





With Benefit, No End 

ASHINGTON, D. C.—The writer 

reads your publication Moror 
AGE to great benefit, getting much in- 


formation from your Readers’ Clearing 
House.-—-T. J. McKee. 


There’s No Substitute for M. A.., 
Say They 

ANBORN, N. D.—We subscribed 

for Motor AGE for four years and 

then let someone talk us into another 

periodical. We’ve looked over several 








and we find there is no substitute for 
Motor AGE.—Sanborn Machine Co. 








—_— SS St oe 
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Prices, Weights and Equipment of Current Passenger Car Models 
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2-4p. Roadster. . ./$1195) 3/2980|aeghmnrw “Spec. In. 6” op. Collap. ae) 2195] 2/3160/aghmnr 2-4p. Roadster. .. 
bp. Touring...... 1195) 4/3070) aeghmorw 5p Touring. ..... 1085} 4/2575lahn 5p. 4d. Sedan. . | 4|3275|aghmnot 4p. Coupe....... 
4p. Cabriolet. 1395} 2/3125) aeghmnru 3-5p Roadster. ..} 1155) 2/2470/ahnw 5p. 2d. Sedan. ...| 1795} 2/3170jaghimno 5p. Std. Sedan... 
Bp. 8p. Sedan... .) 1295) 4/3300/aeghimoru 5p. Sp. Touring. .| 1165] 4/2730jahnw 5p. Prin. Sedan... .|aeghmnoprux 
bp. Sedan........ 1395) 4/3300|aeghjmnru 3-5p. Cabriolet. ..| 1215} 2)2705{ahn 
" 3p. Coupe....... 1055} 2/2675lahn “8.91” ....}aeghmnoprr 
“88 ) 5p. Sedan.... .... 1085) 4/2830jahn 2-4p. Roadster... ..]....Jaeghmnoprus 
2-4p. Roadster...| 1495) 3/3265|aeghmnorw 5p. DeL. Sedan.. .| 1155} 4/2830 pat DODGE BROS. 4p. Coupe....... 4|... .Jaeghmnopr 
2p. Speedster. ...} 1695) 2/3245jaeghmnarw 3-5p. Coupe... ... 1155} 2/2735iabn “Std. 6” 5p. Prin. Bro’m... ux 
bp. Touring...... 1495] 4/3380) aeghmorw 2-4p. Conv’t Cab.f $945] 2]... .{bhr 4]... .Jaeghmnope 
4p. Cabriolet.....} 1695] 2}3410|aeghmaru “Roy. St. 8” 2p. Coupe....... 875; 2)....Jahr 5p. Prin. Sedan... ux 
Sp. Phaeton Sed. .| 1895) 4/3600)aeghmnr 7p. —: .| 1995] 4/3655/abjlmopwx 5p. Sedan 895} 4]... . Jahr 
Bp. Sp. Sedan. ...| 1595) 4/3590 aeghimnru 4p. Coupe....... 1995} 213640]ahmnoptx 5p. Sedan Del. . 970] 4\....laehrt **120”’ i beghnoprx 
Bp. Sedan........ 1695} 4/3590)aeghjmaru 4p. Gtry. Club. ..} 1995} 2/3640/ahmnopx 5-7p. Touring. . 4 aeghmnoprtx 
; p. Seer 1995] 4/3900/ahmnoptx “Victory 6” 5p. Std. Sedan... 4 aeghmnoprtz 
“115” 7p. Sedan....... 2195) 413950/ahmnoptx .Touring...... 995). .]....Jagh 7p. Std. Sedan... 
2-4p. Roadster. ..| 1995) 3/3655|aeghmnrw 3-5p. Cabriolet. | 2095) 2/3600jahmnpx 2p. Coupe....... 1045} 2). ..laghnr 
2p. Speedster... .} 2195) 2/3590)aeghmnr 5p DeL. Sedan | 2195] 414005 Bhilmnopts 4p. Coupe DeL.. .]| 1170] 2].. .|Beghjnrt 
bp. Touring......]..... 4)... ./aeghmorw 5p. Sedan........ 1095} 4]... .Jaghnr — SIX 
7p. Touring......]..... 4)... .Jaeghmarw 4p. ao ..| 1095] 2)... .jJaghjnr 
2-4p. Cabriolet....] 2195] 2/3880)Beghjmnru 4p. DeL. Bro’m. .j 1170} 2]... .|Beghjart 4p Sot Rdstr.. . 2]... .|/ Beghmarw 
p. Phaeton Sed. | 2395] 413990 aeghmnr CHEVROLET 5p. DeL. Sedan...| 1170] 4]... ./aeghnrt 2p. Cabriolet. . . ee 
5p. Sp. Sedan. ...] 2095) 4/3995jaeghimnpru {|} 2p. Roadster..... $495) 2)2030ildr _, Sp. Sedan... .] 1295}. .].... 5p. Club Sedan... 2] 2480jaghnor 
bp. Sedan........ 2195) 4/3995jaeghjmnpru |] 5p. Touring...... 495} 4/2090/dr “Senior” 5p. Sedan.. 412545jaghor 
| EE Srey 4|....Jaeghjmnpru |} 5p. Coach....... 585} 2/2360/dhr 4p. Cab. Rdstr...| 1595] 2/3353] Beghmorx 2p. Coupe Royal. 2}... .jaeghnr 
2p. Coupe....... 595} |2235 4p. Sport Cab. ..] 1720] 2]....]/Beghjkmnrx |] 4p. Coupe Royal 2}... .jaeghnr 
5p. Sedan........ 675] 4/2435\dhru 2p. Coupe....... 1495} |.... 5p. Sedan, Royal. 412545laeg 
BUICK m 2-4p.Con.Sp.Cab.| 695] 2/2270)dbr 5p. Sedan........ 1595} 4/3421}aeghmaortx 
115 5p. Imperial... .. 715} 4)2405|dbru 4p. Coupe....... 1570] 2|3315jaeghmortx 
4p. DeL. Rdstr.. ./$1195] 2/2990|aghmnr 5p. Sp. Sed. DeL.| 1770} |3643|Beghikmnrtx 
5p. Touring DeL..|' 1225} 4/3040/aghmor 
2-4p. Coupe...... 1195} 2/3110/aghmnr ‘Super Six” 
Sp. 2d. Sedan....} 1195) 2/3215/aghmor CHRYSLER “52” 5p. Phaeton... ... 2305j/ahmnr 
bp. 4d. Sedan. . 1295] 4/3300i\aghmnr >. Touring...... $695) 4/2110lahr du PONT “E” 2-4p. Roadster. . . 2}2365)ahmor 
4p. Ctry. Club. ..| 1275] 4/3190|aghmar 2-4p. Roadster...} 670) 2/2080/ahr 4p. Roadster... . .|$2800} .|3700jafghkmnprx || 2-4p. Coupe...... 2}2535/ahmar 
bp. Town Bro’m..| 1375] 4|3305|aghmnr 2p. Club Coupe..| 670 2/2180/ahr 5p. Touring... ... 2800] 4|3850|afghikmnprx || 5p. Coach....... 2|2560]ahmaor 
sen 99° 5p. Sedan........ 670) 2/2300/ahr 4p. Coupe....... 3200}. ./3850jafghkmnprtx |] 5p. Sedan........ 4} 2660) ahmor 
120 5p. Sedan........ 720} 4/2365\abr 4p. Conv’t Coupe.} 3400, 2/3800j/afghkmnprtx 
4p. Coupe....... 1465] 2|3800|aghmnr 9 DeL. Coupe} 720) 2/2240jahr 5p. Sedan........ 3400} . .}4100jafghkmnprtx 
Bp. 4d. an....| 1495] 4/3870jaghmor p. DeL. Sedan...} 790) 4)2365jahr 5p. Con. ‘hea. 3750| 4/4100| Bfghikmnprt 
bp. Town Bro’m | 1575]..|..../aghmnr x FALCON- 
eng “62” - KNIGHT 
128 5p. Touring...... 1095) 4/2740jaghnr ...Phaeton...!.. 3950}. .].... Se 
2-4p. Sp. Rdster..} 1495] 2/3655|aghmaor 2-4p. Roadster...| 1075) 2/2705|aeghnrw ..Sp. Phaeton. .| 4500)..).... 4p. Roadster... .. ghr 
4p. Sp. Touring. .| 1525) 4|3735|aghmnr 2p. Bus Coupe...| 1065] 2|2780\aghnr FO See 4050). .}.... 5p. Touring. ..... 
bp. Coupe....... 1850} 2/3940/aghmnor 5p. Sedan........ 1095] 2/2855/aghnr 5p. Limousine....| 4265|..|.... 4p. G.G. Raster. . ae 
4p. Ctry. Club...| 1765] 2/3905|aghmnr 5p. Sedan........ 1175] 4|2905/aghnr 7p. Sedan........ 4265 2-4p. Coupe...... ghor 
bp. Bro. Sedan...} 1925] 4/4050/aghmor 2-4p. Coupe... ... 1145) 2/2855/aghor 7p. | seme " | ass . 5p. Sedan........ 2) 2800) ghnr 
7p. Sedan........ 1995) 4/4115|aghmar 5p. Land. Sedan..| 1235) 4°2940'aghnr ..-Conv't Sedan.! 4775). .¢.... 5p. Sedan........ 4) 2875 ighnr 
KEY TO SYMBOLS: 
A—Wood wheels with spare. D—Disk wheels with spare. }—Trunk and trunk rack. o—Car heater. v—Vanity sets 
a—Wood wheels. d—Disk wheels. j—Trunk rack, no trunk. p—Cigar lighter. ve Windebield wings 
B— Wire wheels with spare. e—Front and rear bumpers. k—Spare tire, we r—Rear traffic signal. x—Clock. 7 
b—Wire wheels. f—Front bumper. 1—Spare tire lock. s—Spotlight. *—Overall length 
C—Optional wheels with s g—Shock aos ll or snubbers. m—Engine heat indicator. t—Vanity and smoking set $—Prices on application: 
e—Type of wheels optio b—Automatie windshield wiper. o—Dash gasoline gage. w—Smoking set. 








Motor Age 


Prices, Weights and Equipment of Current Passenger Car Models 
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P = P = Pa - ers e= Passengers e > 
aan v + e\5 25 Standard — Meo/2\S% a , ‘ _ . 5 ‘St peated — - eis ‘ce Ean we 
©O-2| $|-="6 uipment O-£/ $/-=-6 uipment )-& | $|:=.8| Equipment ) + =o uipm 
Medel | Ela las| Medel = | 25 \8 oe| Model §= | SE (8/255 Model =| SE Slee 
FORD “A” | | Hurmonive LA SALLE McFARLAN 
2-4p. Roadster. ../$ 385) 2)..../Bghnr “‘Centary 6” 125” W.B. “Str. 8” 
5p. Phaeton...... 395] 4)....|Bghnr 5p Phaeton. ..../$1425]. .|2880jaghnr 2-4p. Roadster. . ./$2485| 2|3755|aeghlmnprx 131” W.B. 
2p. Coupe. ...... 495} 2|....|/Bghnr -4p. Sportster...| 1435) 2/2880jaghnr 5p. Phaeton...... 2485) 4/3¢70|aeghimnprx {/2p. Roadster..... 1$3050| 2/3400|afghlmoprx 
5p. Tudor Sedan..| 495) 2]..../Bghnr 7p. Phaeton...... 1455] 4/2950|aghnr 5p. Sp. Phaeton. .} 2975] 4/4170|Beghjkmnp |j5p. Touring...... 2650) 4/3400/afghlmnprr 
2-4p. Spt. Coupe .| 550] 2)..../Bghnr 5p. Sedan 2d 1345} 2/2975|aghnr rsx He Touring...... 2750} 4/3450/afghlmnprx 
5p. Fordor Sedan | 625) 4)....|/Bghor 4p. Coupe....... 385} 2/2930jaghnr 2p. Bus. Coupe...}| 2350]. .|3930)aeghimnprtx or Phaeton. .| 3180} 4/3200jafghimnprx 
5p. Sedan........ 1395} 4/3040jaghor 5p. Family Sedan.| 2350}. .|4090)aeghlmnprtx ae Coupe..| 3180) 2/3650jafghlmnprx 
2p. Cabriolet. . 1435]. .|.... 2-4p. Coupe...... 450) 2|3965|aezghlmnprx 3 Sel See: 3180] 4/3650)afghlmnprx 
FRANKLIN 2-4p. Cabriolet . .| 1475]. .12965 aghnr 2-4p. Conv. Cpe..| 2550} 2/3890/aeghimnprx {/5p. omen al 3180} 4/3650/afghlmnprx 
“‘Series | “Century 125-8” 4p. Victoria......| 2550) 2/3985jaeghimnprvx |/7p. Town Car 4600) 4/3750\afghimnprx 
119” W.B. 5p. Touring...... 1795} 4/3300jaghnvx 5p. Town Sedan. .| 2495) 4/4065 nprx 136” W.B. 
8p. Coune....... 1$2625]. .|3390jaeghkInprx {/7p. Touring...... 1895] 4|3360/aghnvx 5p. Sedan........ 2495] 4/4090jaeghlmnprtx |/7p. Sedan........ 680} 4/4000/afghimnprz 
4-5p. Vic. Bro’m..| 2760]. .|3470jaeghikInprx |}/2-4p. Roadster. ..| 1895] 2/3355/aghnvx 5p. Town Cab 4500) 4].... 7p. Sub. Sedan. ..| 3780] 4/4000jafghlmnprz 
Bp. Sedan........ 2790]. .|3500jaeghkinprtx |j/5p. Brougham....} 2095) 2/3515|aghnvx 5p. Trans. Cab...| 4700] 4].. 
5p. Ox. Sedan.. 2815}. .|3500jaeghkInprtx |/2-4p. Coupe...... 2195) 2/3465|aghnvx “TV6” 
_ Spt. Sedan... 2910]. .13550 aeghikInprx |j|5p. Sedan........ 2195) 4/3545|aghnvx 134” W.B. 2p. Roadster..... 5800} 2/4300)afghImnprz 
=, oe vt Cpe. 2925]. ./3450/aeghkinprx {/5p. Victoria...... 2195] 2/3525jaghnvx 7p. Family Sedan.| 2575]. .|4345j!aeghlmnprtx |/5p. Spt. Tour....| 5600] 4/4700jafghimnprr 
at SS 2345) 4/3360jaghnvx 5p. Coupe....... 2625). .|....jaeghlmnprtx ||7p. Touring...... 5700} 4/4700/afghlmnprx 
s-4p “Sp. Runab’t 2975}. ./3390jaeghkInprx {{7p. Sedan Lim. ..| 2520) 4/3360jaghnvx 5p. Cab. Sedan... 2675| .|....jaeghlmnprtx [/5p. Sedan........] 6720} 4/5200jafghimnorx 
5p. Sp. Touring. .| 2975}. .|3450jaeghklnprx “Century 8” 7p. Sedan........ 2775| 4/4345\aeghimnprtx |/7p. Sedan........ 6720} 4/5200jafghlmnors 
7p. Touring...... 3060). ./3540jaeghklnprx {j5p. Phaeton...... 1905) . ./3315|aghmnv 5p. Imp. Sedan...| 2775] 4/4315jaeghlmnprtx ||7p. Sedan........ 920} 4/5200jafghimnprs 
7p. Sedan........ 2980]. ./3700jaeghkinprtx |}|2-4p. Sportster...} 1915). ./3350laghmnv 7p. Imp. Sedan...| 2875] 4 4570|aeghlmnprtx 7p. Town Car. . 415200/afghimaprz 
7p. Ox. Sedan.. 3915}. .|3700jaeghklnprtx ||7p. Phaeton...... 1935) . ./3355jaghmnv 
7p. Limousine....} 3080}. ./3780jaeghklnprtx ||5p. Sedan 2d 1825] 2/3385laghmnv 
4p. Coupe....... 1865) . ./3375|aghmnv 
5p. Sedan 4d. . 1875) 4/3455iaghmnv 
a ae 2-4p. Cabriolet. ..} 1955}... 3345jaghmnv 
«6 t ” 
4p. Roadster.. Toa 2}2995!afhmor MARMON 
5p. Sp. Coupe.. 1295, 2|3290jafhjmnr LINCOLN **68” 
4p. Vic. Coupe.. 1295{ 2/3290j/afhjmar JORDAN — 2p. Roadster. .... $1495) . ./2700jahmnrw 
5p. Club Sedan...} 1390] 4/3265/afhmnr “Coss C’ty 6” 2p. Spt. Rdster. . wo 2/4930/aegkInprx 5p. Sedan........ 1395} 4}2897/ahmaort 
Bp. Std. Sedan...} 1495) 4/3330jafhmnr 4p. Blue Boy.. . . .}$1495] 4]2800)Bceghkmnrx |/2-4p. Club Rdstr.| 4600]. ./5010jaeghkinprx 4p. Vic. Coupe. ..} 1450). .|2867|ahimnrt 
**75 DeL” 4p. Spt. Salon... .| 1295] 2/2775jaghjmnrx 7p. Spt. Touring..| 4600] 4/4940jaegkInprx 2p Coupe....... 1395]. .|2827|ahmaort 
4p. Roadster..... 1295} 2/2995|}aeghmnr 2-4p. Tomboy....| 1395] 2/2650jaghmnrx 4p. Spt. Phaeton..| 4600] 4/4910)begjklnprwx os 
5-p. Sp. Coupe...} 1395] 2/3290/aeghjmar 5p. Sedan........ 1395] 412775jaghmaortx 4p. Coupe....... 4600] 2/4805/aegkInprx 2-4p. Roadster....{ 1895] 2/3007/anlmnprwr 
4p. Vic. Coupe...} 1395} 2/3290jaeghjmar aw ' 4p. Sedan........ 4800) 4/4930laegikInprx 4p. Speedster.....] 1965] 4|3052/ahlmnorwz 
5p. Club Sedan...| 1490] 4/3265)aeghmnr 4p. Playboy...... 1845} 2|2915|aghmorx 5p. Sedan........ 4800} 4/5010jaegkinprtx = ||2-4p. Collap. Cpe.| 1995} 2)2987jahlmnprx 
5p. DeL. Sedan 1595} 4/3400jaeghmnr 2-4p. Sp. Coupe. .| 1895] 2/3070jaghmnrx 2p. Coupe....... 5000]. .|4720jaeghkinprx {{|2-4p. Coupe...... 1895} 2/3097jahlmnprx 
“85” 5p. Cus. Sedan...| 1895] 4/3200jaghmnrtx 7p. Sedan........ 5000} 4/5050)aegkInprtx 4p. Vic. Coupe...} 1995) 2)3066jahilmnprz 
4p. Roadster ....] 1695] 2|3040/aeghmnr 4p. Cus. Vict.....} 1895} 2/3200jaghilmnrtx {/7p. Limousine... .| 5200} 4/5165jaegkInprtx |/5p. Sedan........ 1895} 4/3104jahlmnprtx 
5p. Brougham....| 1875] 4/3360jaeghjmor **JE” 4p. Berline....... 5500} . ./5115}aeghkInprx 
5p. Sedan........ 1895] 413380}aeghmnr 4p. Collap. Coupe} 1995] 2|3185|aghmorx 7p. Limousine.. . . . .|5380]aeghklnprx “E-75” 
. Cus. Coupe 2095} |3350}aeghmnr 4p. Perm. Coupe..| 1995} 2/3185jaghmorx 7p. Brougham....} 6500)..|5025jaeghkInprx ||2p. Speedster.....] 3485] 2/4251laeghlnprz 
“95” 5p. Victoria...... 1995} 2/3275|aghimortx 6p. Ber. Landau..} 6500). .|5140|aeghkInprx ||4p. Speedster... ..| 3485] 2)4256jaeghInprx 
2-4p. Roadster. . . 5|../3440/aeghmnprx j|/5p. Sedan........ 1995) 4/3300|/aghmortx 7p. Cabriolet.....| 6600]../5160/aeghkInprx |/5p. Phaeton...... 3485] 4/4017|aeghinprr 
2-4p. Collap. Coe. 2495) . .13625|aeghmnprx 7p. Le Baron Cab} 7000). .|5200jaeghkIinprx ||7p. Tour. Speed..} 3565] 4/4480]aeghilnprwz 
5p. Brougham....| 2275} 4|3750]aeghimnprx 7p. Holbrook Cab.| 7200}. 5230 aeghklnprx 2p. Coupe Rdstr..| 3565] 2/4374{aeghinprx 
Bp. Sedan ....... 2295) 413790|/aeghmnprx ||KISSEL 7p. Collap. Cab. .| 7300]. ./5140jaeghkinprx {/5p. Town Coupe..| 3195] 2/4452/aeghinpre 
**6-70” 2p. Coupe....... 3485] 2/4373]aeghinprtx 
GRAHAM- 4p. Cpe. Roadster}$1595} . .|2920/ahmr 4p. Victoria...... 3485] 2/4346]aeghInprtx 
IGE 5p. Bro’m Sedan..| 1495] 4/2915/ahmr 5p. Brougham. 3565] 4/4525/aeghilnprtx 
“610” 5p. Victoria...... 1595} . .|2990 5p. Sedan........ 3565] 4/4498}aeghInprtx 
2p. Coupe....... $860} 2]... .lacghmnr 5p. Sedan........ 1595} 4/3005 7p. Sedan........ 3640] 4/4620]aeghinprtx 
6p. Sedan ....... 875] 4]... .facghmar **8.80” LOCOMOBILE > Cus. Sedan. ..| 3960} 4/4515/aeghinprtx 
“614” 125” W.B “*8.70” 7p. Cus. Sedan. ..| 4075] 4/4678jaeghinprtz 
4p. Coupe....... 1275} 2}... .Jacghmor 5p. Phaeton...... 1885) 4|/3240|ahmor 5p. panam. 1$2100) 4/3525/afghkmnrx {/7p. Cus. Limou...| 4175] 4/4718/aeghinprtz 
5p. Sedan....... 1295] 4]... .lacghmor 4p. Speedster.. 2095} 2/3155|ahmor 5p. Sedan........ 2100) 4/3575)afghkmorx 
P 4p. Cp. Rdstr. 2095} 2/3343)ahmor 4p. Vie. Sues. 2100] 2/3600'afghkmorx 
“619” 5p. Spec. Bro’m..} 1995} 2/3345|ahmnr MOON ‘“‘6-60” 
4p. Coupe ....... 1575} 2)....J/aceghmnrtx j{|5p. Bro’m Sedan..} 2095} 4/3400/ahmnr “8-80” 5p. Phaeton...... $695} 4}23 
Bp. Sedan ....... 1595} 4)....jaceghmnrtx {/5p. Conv. Bro’m..} 2495]. .|3518/ahmor 4p. Spt. en 3300} . .|3972/aeghiklmnprx) |/3 5p. Roy. Rdstr.| 1095) 2 
sa 132” W.B. 4p. Coupe....... 2975) 2/3820)aeghkIlmnprta||3-5p. Roy. Cab...]| 1295) 2/2575jank, 
“629 7p. Touring...... 1985} 4/3360|ahmor 4p. Collap Coupe} 3000] 2|3780jaeghkimnprtx|/5p. Coach...... .| 995) 2/2420/an 
Bp. Sedan ....... 1985} 4/)....]Dceghjlmnp ||4p. Tourster..... 2095) 4/3155jahmnr 5p. Sedan........ 2850] 4/3950/aeghkImnprtx 5p. Roy. Sedan...} 1195] 2/2520jahin 
rtx 5p. Bro’m Sedan..| 2295) 4/3455jahmar 5p. tan. 2900} 4/3990) aeghklmnprtx|/5p. Roy. Sedan...| 1295] 4/2605 
5p. Town Sedan 2085} 4].... Deeghjlmnp 7p. Sedan........ 2495 3630/ahmaor 7p. Sedan........ 3350) 4/4140 aeghkimnprtx 
rtx **8-80S” 7p. Sub. Sedan. ..| 3500} 4/4280 aeghkimnpr tx **Series A” 
7p. Sedan ....... 2110} 4]....{/Dceghjlmnp |/4p. Coupe Rdstr..| 1995). . 6p. Cabriolet.....] 6950!..}.... 5p. Touring...... 1195} 4/25 
rtx 5p. Brougham....}| 1895) 4/3250 . Roy. Rdster..| 1395] 2/2600idnw 
2-4. Cabriolet 2185} 2)... .le 5p. Sedan........ 1925) 4/3350 “48” 5p. Collap. Cab. .| 1795} 2)2720 
2-4p. Coupe......] 2185] 2)... le 4p. Victoria...... 1995} . ./3320 4p. Sportif... ... 4/5030/afghjkirex 5p. Sedan DeL. ..| 1395] 2]2710}/dno 
835 “*8-90” 4p. Roadster..... 2)... .lafghikirs 5p. Sedan DeL...| 1545] 4/2860jdno 
5p. Sedan 2285} 4]... ./Dceghjlmnp 131” W.B. 7p. Touring...... 4)5330lafghkirsx 
rtx 5p. Phaeton...... 2185) 4/3220/ahmnr 7p. Tour Lim.. § | 4/5640lafghkirstx “6-72” 
5p. Town Sedan. .} 2385] 4]..../Dceghjlmnp |/4p. Speedster.....| 2395] 2/3360|ahmnr 6p. Brougham....| § | 4/5464lafghkirstx 2-4p. Roy. Rdstr.| 1395} 2/2630jaghma 
rtx 4p. Cpe. Rdstr...| 2395) 2/3578)ahmor 5p. Vic. Sedan....} § | 4/5600/afghkirstx 5p. RoyCabRdstr] 1445] 2/2815jaghma 
7p. Sedan........] 2410] 4]... ood 5p. Spec. Bro’m..| 2295] 2/3671/ahmar 7p. Lim. Ene. Dr.| § | 4/5868/afghkirstx 5p. Royal Sedan..} 1445] 2 
5p. Bro’m Sedan..| 2395} 4/3760/ahmar 7p. Cabriolet.....] § | 4/5624/afghkirstx 5p. Royal Sedan..| 1545} 4 
2-4p. Cabriolet... .{ 2485} 2].... Deeghilmnp 5p. Conv. Bro’m..| 2795]. ./3863jahmar 
139” W.B. ~ “90” **8.80” 
2-4p. Coupe...... 2485} 2].... 7a. 7p. Touring...... 2285] 4/3630|/ahmnr 4p. Sportif....... 5900} 4/4475 = “weed 2-4p. Roadster...].....]..].... 
rtx 5p. Bro’m Sedan..| 2595) 4/3755jahmar 5p. C.C. Sedan. ..} 2195} 4 
re . 7p. Sedan........ 795] 4/3975|ahmor 4p. Roadster..... 5900] 2/4370 seghklmapr 5p. Sedan........ 2195) 4 
2-4p. Roadster... .|$1295] 2!3355'ahmnr “White Eagle” 7p. Touring...... 6000}. .}... Jeghklmape 
p. Coupe...... 1295} 2)3525lahmneu 132” W.B. 
Bp. Coach....... 1250} 2/3575!ahmnru 4p. DeL. Spdstr. | 3275 . |beghx 5p. Vic. Sedan... .| 7300} 4}4842 °. NASH 
bp. Sedan........ 1325] 4|3645/ahmnru 4p. Coupe Rdstr ,} 3185}. .].... beghx 7p. Suburban. ...} 7500) 4 centialghenprtx “Std. 6” 
127” W.B.... Sp. Del. Victoria.| 3185}. .].... beghx 4p. Vic. Sedan....| 7450). . | “wel 5p. Touring...... $865) 4 
7p. Phaeton. ....] 1650] 413630 139’ W.B. 2-4p. Conv't Cab.| 925] 2 
5p. Landau Sed.../ 1650] 4/3805\aghmnru 4p DeL. Tourster| 3275 _|beghx 7p. Town Bro’m..} 7500} 4/4615) +. 2p. Coupe....... 845) 2 
5p. Std. Sedan. 1450} 4/3750)aghmnru 5p. DeL. Bro’m. .} 3275}]..].... beghx 7p. Cabriolet.....| 7500] 4/4615)afghmprtx 5p. Sedan........ 845) 2 
> Victoria...... 1650) 2/3710jaghmaoru 7p. DeL. Sedan. .| 3785]..].... beghivx ..Collap. Cab...] 7750]. .]....Jaeghklmnpr |/5p. Sedan........ 925) 4 
7p. Sedan........ 1950} 4)3945|aghmnru 7p. Ber Sed DeL.} 3885]. .).... beghivx tx 5p. Land. Sedan 005) 4 
KEY TO SYMBOLS: f 
A—Wood — with spares D—Disk wheels with spare, i—Trunk and trunk rack. o—Car heater. v—Vanity set 
a—Wood wh d—Disk wheels. j—Trunk rack, no trunk. p—Cigar lighter. w—Windshield wings 
B—Wire a with spare e—Front and rear bumpers k—Spare tire. r—Rear traffic signal. z—Clock. 
b—Wire wheels f—Front bumper. I—Spare tire lock. s—Spotlight *—Overall length. 
C—Optional wheels with agen g—Shock absorbers or snubbers m—Engine heat indicator. t—Vanity and smoking set §—Prices on application 
e—Type of wheels optio b—Automatic windshield wiper. o—Dash gasoline gage. u—Smoking set. 
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Prices, Weights and Equipment of Current Passenger Car Models 






























































































































































































































Passengers | Es Passengers , Es Passengers , es Passengers Ee 
and rs 2\§\|S3 Fas seve an elses] poner and ee lSee) cone and - 215 S's —_— 
=" uipm =| $|-"s uipment ©1328 m + w = 
Medel ba An 3 nS — Model i on f: ne —_ Model i o sss —_ Medel i o, 8 ne 
Special” | 4p. Conv’t Coupe oeee) 2 ROAMER 4p. Cpe. Regal...| 1625) 2 3455 aghlmapr 
4p. Roadster ....| 1225) 2)2980| Dghar 4p. Coupe....... 750! 2 3.76" 4p. Vic. Regal....} 1625) 2/3500jaghimnpr 
bp. Touring. ....| 1135 4 2680 Dghaor 5p. Club Sachin... 3750) 4 2p. Roadster. .... $1595} 2/3450 5p. Sed. Regal... .| 1625] 4/3566/aghimnpru 
2-4p. Cabriolet. ..} 1290) 4'3070| Dghnr 7p. Sedan....... 750} 4 2p. Coupe....... 1750! 2/3225 2-4p. Cab. Regal. 1625} 2]... .jaghlmnpru 
2p. Bus. Coupe... 1165} 2/3030) Dghor Sp. Sedan Lim. ..| 3850} 4).... 5p. Sedan........ 1795} 2/3380 “President 8 
5p. Sedan........ 1215} 2/3150) Dghinrt ‘8-80” 5p. Sed. Regular..| 1985) 4/4000/aghilmnpru 
4p. Coupe ...... 1245} 2|3030] Dghnr 2p. Coupe....... 1985} 2/3410jag 7p. Sedan. . .| 2085] 4/4040/aghlmnprtx 
4p. Victoria...... 1295} 2/3170] Dghnr PEERLESS 5p. Brougham. 1985) 2/3440\ag 2-4p. Cab. State. .| 2195) 2)... .|Bghkimnprx 
bp. Sedan ....... 1295} 4/3250) Dgbnrt “6-60” 5p. Sedan........ 1985} 4/3570|ag 5p. State Sedan. .| 2250} 4/4185|Bghiklmnp 
bp. Coupe....... 1445] 4/3380) Dghinrt 2-4p. Roadster... .|$1195} 2/2635icghlmarw “*8-88° rtux 
“Advanced ’ 5p. Phaeton... ... 1195; 4/2635)cghlmnrw 5p. Tourer....... 2495| 4/3650\cg 7p. State Sedan. .]| 2350] 4/4250/Bghjkimapr 
121” W.B. 2-4p. Coupe... ... 1295} 4]2775|cghlmnr 5p. Sedan........ 2985} 4/3880\cg tx 
4p. Roadster..... 1475} 2|3400'Dghmnr 5p. Brougham... .| 1195] 4/2850jcghilmnr 7p. Sedan........ 3285] 4/3980)cg 7p. Limousine....] 2450] 4/4300|Bghjkimnpe 
5p. Touring ..... 1340} 4/3400] Dghmor 5p. Sedan.......]| 1195] 2/2780/eghimnr tx 
Bp. Sedan 2d..-.. 1425} 2/3620) Dghimort 5p. Sedan........ 1295} 4/2905{cghlmnr ROLLS ROYCE STUTZ “BB” 
5p. Sedan 4d..... 1495] 413650) Dghmnort . ane ““Si. Ghost” “Custom” 
127” W.B. 5p. Phaeton...... 1295) 4}2975\cghimnrw n Models.....] § |..)....|Bfghjkmprx 131” W.B. 
7p. Touring...... 1440] 4/3500) Dghmnr 2-4p. Roadster. ..} 1295) 2)/2975\cghimarw Closed Models...} § |..]....|Bfghjkmprtx |]2p. Speedster... . ./$3495] 2/4478\aefgjlmnprz 
5p. Sp. Touring. .| 1540) 4/3500|Bghimnprt |/2-4p. Coupe...... 1395} 2/3100}cghlmnr “New Phan” 4p. Speedster... ..| 3595} 4/4509/aeghjlmnprz 
4p. Victoria...... 1595} 2/3640) Dehmnrt 5p. S:dan....... 1395} 2)3050)cghimnr Open Models... .. ..|....{Beghjkmprx |/4p. Speedster... ..}| 3845} 4/4600j/aeghjlmnprx 
4p. Coupe....... 1775} 2|3650) Dghmnr 5p. Sedan....... 1395} 4)/3210\cgh'mnr Closed Models. . . ; "1." "|Beghkmoprtx |]2p. Black Hawk. .| 4895} 2/4302 beghilmnprz 
5p. Amb. Sedan. .} 1925] 4/3820) Dghinprtx “6-91” 4p. Black Hawk. .| 4945] 2)... .|beghjlmnprx 
7p. Sedan........ 1990) 4/3830) Dghnrtx 2-4p. Coupe..... 1895). .{3225iceghImnrtx ||/STEARNS- 2p. Coupe....... 3495] 214649 aeghjlmnpr ux 
7p. Imp. ‘Sedan. 2165} 4/3900) Dghnortx 5p. Sedan........ 1895] 413355|ceghlmnrtx KNIGHT 4p. Vic. Coupe. ..| 3495} 2/4679|aeghjlmnprux 
4p. Victoria...... 1895]. . /3240)ceghimnrtx — 5p. Sedan........ 3570] 4/4977/aeghjimnpruz 
128” W.B. 126’ W.B. 5p. Brougham....}| 3570} 4/4820 aeghjlmnprux 
OAKLAND 7p. Sedan........ 1995} 4|3420)ceghlmnrtx |}2-4. Cab. Rdstr.../$2495]. .[.... 2p. Cab. Ccupe...| 3695] 2/4520)aeghjlmnprux 
“AA-6 “8.69” 5p. C. C. Sedan. .| 2495). .[... 145” W.B. 
5p. Sp. Phaeton ./$1095) 4/2620 aehjn 126” W.B. 5p. Sedan........} 2495]. .J.... 7p. Speedster... ..] 3895] 4)4748jaeghjl.onprz 
4p. Sp. Rdster.... 1075} 2}2730' jaehjp 5p. Coupe....... 2345}. .|3$05iDeghlmaortx {j- 134’’ W. B. 7p. Sedan........ 3895] 415018jaegn:imnoprtx 
2-4p. Cabriolet. ..] 1155] 2 2825/ahn 13344” W.B. 5p. Coupe....... 2645}. .}.... 7p. Sedan Lim. ..| 3995} 4/5159/aeghjlmaprtx 
Bp. 2d. Sedan....} 1045} 2/2890’ ahnu 2-4p. Roadster. ..| 2245] 2/3710) Deghlmnrtwx}|7p. Sedan... .... 2845). .}.... 5p. Sedan........ 4495]. .1.... 
8p. Land. Coupe..| 1045} 2/2805!ahn | 5p. Sedan........ 2345) 4|3875|Deghimnrtx ||7p. Limousine... .] 2945]. .].... 5p. Limousine... .| 4595]. .].... 
5p. 4d. Sedan... .} 1145] 4 2980{ahnu 7p. Limousine... | 2645} 4/4200/deghlmnrtx “*F.6-85” 7p. Limousine... .}| 4635]. .].... 
5p. Land. Sedan..| 1265] 4/3050 aehnou 4p Roadster... .. $3250) 2/4252}aeghklmnpr “‘Weyman Cus.” 
— zhikl 2 Black | Hawk, .| 4895] 2143021be hjlm 
81” 4p. Touring...... 3250] 4/4322/aeghjklmnpr |/2p. Black Hawk. . ghjlmnprx 
OLDSMOBILE 2p. Runabout. . . .|$2900} 2/3350! afghlmnrx P wx 5p. Sedan........ 4120} 4/4393|aeghjImnprux 
“F-28 4p. Touring...... 3100] 4|3365/afghlmarx 4p. Cab. Rdstr...]| 3550} 2|4500/aeghkimnop |/4p. Sedan........ 4120} 2)... .Jaeghjimnprux 
. Sp. Roadster..] £995). .1... .|ceghmnar 7p. Touring... 3100}. . {3500 rx 4p. Coupe....... 4120] 2]... ./aeghjlmnprux 
- Sp. o> ag -| 995'..1....[ceghmor 5p. Club Bro’m...| 2750]. .|3540 5p. Cus. Sedan. ..| 3350) 4/4562jaeghjklmno {j5p. Landau Sed...| 4420) 4].... aeghjimnprux 
te seees 925). .]..../aeghmnr 2p. Coupe metal. .| 3250} 2/3460]afghlmnprtx rtx 145” W.B. . 
: Sedan, 2d.. ..| 925, 2)... .Jaeghmnr 5p. Brougham... .| 3250] 2/3540/afghlmnprtx ||4p. Coupe....... 3450} 2/4527jaeghkimno /|/5p. Sedan........ 4495] 4]... .jaeghjlmnpruz 
2-4p. Spt. Coupe. 995). .}..../ceghmnr 2. Coupe leath.. .| 3250]. 13490 rtx 5p. Sedan........ 4545} 41... .[aeghjlmnprux 
bp. Sedan, 4d....] 1025) 4]... .Jaeghmnr p. Club Sedan...| 3300} 4/3635|afghimnprtx ||5p. Std. Sedan. . .]| 3450) 4/4572jaeghikimno |j7p. Sedan........ 4745} 4]... .Jaeghjlmnprtx 
5p. Landau Sed. .| 1085). .{..../aeghmnr 2 Ap. Coupe met. .} 3350) 2/3530|afghlmnprtx rtx 7p. Limousine... .]| 4995] 4 4778|aeghjlmnprtx 
5p. Sedan........ 3350] 413605jafghlmnprtx ||5p. Sedan Lim. ..| 3700] 4/4647jaeghjklmno ||7p. Landau Lim. .} 5295] 4 .Jaeghjimnprtz 
aap. Coupe lea. .| 3350]. . |3560 rtx “Salon Cus.” 
OVERLAND 2p. Conv't Cpe. ..| 3350]. 13455 5p. Cus. Sed. Lim} 3700] 4|4637}aeghjxlmno ||5p. PW Sedan....| 6345] 4)... .|aeghjlmnprux 
4” Whippet 5p. Club. Land. ..} 3400] 4/3640! afghIlmnprt rtx 7p. PW Sedan... .| 6345] 4 5014 aeghjlmnprtx 
bp. Touring...... $455} 4/1985'ag- 7p. Sedan........ 3450} 4/3700jafghimnprt {|7p. Sedan........ 3750} 4|4702/aeghkimno 7p. Con. T’n Car.}| 6895] 4/5044/aeghilmnprtz 
2-4p — 525 211932 agr 4p. Coupe....... 3450} 2}3490)afghlmnprt rtx 
2p. Coupe....... 535! 2/2060/aghr 2-4p. Conv’t Cpe.} 3450). ./3525 7p. Sedan Lim. ..| 3950} 4/4777jaeghkimno |jVELIE “Std.50” 
2-4p. Coupe Cab.}| 545; 2/2122|aghr 7p. Ene. Dr. Lim.| 3550] 4]3755}afghlmnprt rtx 5p. Touring...... $995) 2]2670/aehmor 
p. Coach....... 535) 2/2160\aghr 5p. Sedan Land. .| 3550}. .|3605 a 5p. Sedan........] L115] 2]... 
bp. Sedan ....... 4/2210 aghr 7p. Sed. Landau..| 3700]. . {3700 4p. Roadster.....]..... 2}... .Jafghmnprwx j/5p. Coupe....... 1165} 2/2917|aehkmnr 
(6) —— 7p. Ene. Dr. Land.} 3890]. . 13755 4p. Cebriolet.....]... .] 2]....Jafghmnprx {/5p. Sedan........ 1165} 4|3017jaehkmnor 
2-4. Roadster. . 685) 2)2228iagr wa ES a 2} ...Jafghmnprx “6-66” 
5p. Touring...... 615) 4]... .Jagr 2p. Runahout....] 5875) 2/4560lafghirx 5p. Coupe....... 5500} 2/4942/afghmnprtx |[/5p. Metro Sed....] 1195] 2]... .jaeghismar 
p. Coupe..... 5} 2/2356\aghr 4p. Touring...... 5875} 4/4510|afghirx 5p. Seuan........]..... 4|....Jafghmnprtx |[/5p. Metro Sed....] 1265) 4 aeghkmnr 
5p. Coach....... 695) 2/2423 laghr 7p. Touring...... £875) 4/4585\afghirx “— 2-4p. Metro Cpe..| 1265} 2]... ./aeghkmar 
bp. Sedan........ 745) 4)/2484laghr 7p. Sedan........ 5875] 4(4815|afghirtx 7p Touring...... 5500} 4|4872|afghmnprwx “6-77” 
7p. Lim. Enel....| 5875] 4/4870jafgnirtx 7p. Sedan........ 5600) 4|5167jafghmnprtx ||5p. Spec. Sedan. .| 1585] 4/3365jaeghkmnru 
| 3p. Coupe....... 6375] 2/4760\afghirtx 7p. Limousine... .}| 5800} 4/5217jafghmnprtx |/5p. Royal Sedan..| 1635) 4/3395jaeghkmaru 
P ACKARD 4p. Cpe. Sedan 6375) 214795lafghirtx 7p. Town Cab... .{..... 4|....Jafghmnprtx [/5p. Coupe....... 1635} 2]... .faehkr 
526 4p. Sedan........ 6375) 4/4830/afghirtx 7p. Town Bro’m..]..... 4) .. Jjafghmnprtx **8.88” 
4p. Runabout. . . .1$2275 2/3620 Deghlmnpx ||7p. Enc. Dr. Lan.} 6000] 4/4895/afghlrtx **G8-85” 5p. Club Phaeton.|.....]--].... aeghiknr 
5p. Phaeton...... 2275) 4/3665 Deghlmnpx |}/7p. Sedan Land...| 6000} 4/4840jafghrtx 4p. Roadster... .. 3950) 2/4448laeghkImnpr {/5p. Coupe....... 2095} 2]... .faehkr 
Bp. Sedan........ 2285] 4/4000] Deghimnprtx |/4p. Lim. Encl... .| 6375] 4/4880lafghictx wx * 115p. Spec. Sedan. .| 2095] 4/3640jaeghkmnrv 
—_ Coupe...... 2350! 213950 4p. C. C. Sedan...| 6475} 4/4805/afghlr 4p. Touring...... 3950) 4/4623/aeghjklmnpr {|5p. Royal Sedan..| 2095} 4/3675jaeghkmarv 
tp. Conv’t Cpe.. .] 2425) 2/3875 2p. Coupe....... 6600| 2]4745|afehir wx 
PI ws | 4p Sedan Lani...| 6600} 414800 afghirtx 4p. Cabriolet.....] 4550} 2|4717/aeghklmnoprx|j WILLYS- 
p. Phaeton ..... 2385} 4/3745 4p. Enc. Dr. Land] 6600] 4/4880 afghirtx 4p. Coupe....... 4550] 2/4882) aeghkimnortx KNIGHT 
” Runabout, ...J 2385} 2!3700 7p. Fr. Limou....} 7500} 4)4740jafghirtx 5p. Sedan........ 4650] 4/4934)aeghjklmno “Std. 6” 
p. Touring...... 2485) 4'3865!Deghlmnprx |j/7p. Fr. Landau...| 8000] 4/4865]afghIrtx rtx 2-4p. Roadster. ..] $995] 2]... ./aghnr 
4p. Coupe....... 2685) 2 4000; deghint 7p. Sedan........ 4750] 4/5027jaeghklmno {/5p. Touring...... O05). .1.... aghor 
> Club. Sedan. .] 2685) 4/4085 Deghilmnprtx||PONTIAC “6” rtx -4p. Coupe...... 1045} 2/2507/aghnr 
Ms BEEED 000008: 2685! 4 4145|Deghimnprtx 2-4p. Roadster. ..| $745] 2/2270lahn 5p. Sedan Lim. ..} 4850} 4|5009)aeghjklmno [/5p. Coach........] 995] 2/2816/aghar 
b. Sedan Lim... 2785} 4/4205, Deghlmnprtx ||5p. Sp. Phaeton..| 775] 4]... rtx 5p. Sedan... ..... 1095] 4]2858laghnoru 
‘ 443 2p. Coupe....... 745! 2|2435|ahn 7p. Limousine....| 5250} 4|5102/aeghkimno “Great 6” 
sp Runabout 3875] 2/4350'Djk 5p. 2d. Sedan....] 745) 2/2520jahn rtx 2-4p. Roadster....| 1850] 2/3486/aghmnr 
“4 Phaeton...... 3875] 4/4370 Djk 4p. Sport Cab....} 795) 2]2455/ahn STUDEBAKER 5p. Touring... ... 1850] 4/3675|aghmnr 
p. Touring ..... 3975) 4/4410) Deghikmap 5p. Sp. Sedan....] 825) 4/2595/ahn “Dictator” 2-4p. Cab Coupe..| 1995] 2/3726jaghmar 
, 5p. Sp. Landau...| 875} 4/2640jaehn 5p. Tourer Royal |$1195] 4 3000|aghIlmnr 4p. Foursome Sed.| 2095} 4/4012jaghimart 
oP Coupe ere 4150) 2 4p. Rdstr. Royal..| 1245} 2/3000laghinr 5p. Sedan........ 1995] 4/4003]aghmart 
> Conv’t Cpe...] 4250} 2}. REO 2p. Cpe. Regular..} 1195] 2|3100/aghlmnr 135” W.B. 
4 Coupe....... 4450] 214635 Dijk “Flying Cloud” 4p. Coupe Royal..| 1295] 2/3134/aghlmnr 7p. Touring...... 2285) 4/3943/aghmor 
Club Sedan...] 4450) 4/4710 Tetiieen 2-4p. Roadster... .|$1685] 2/3300jaeghmnr 4p. Victoria Royal} 1295} 2'3184'aghimor 5p. Coupe. ...... 2295} 2)3939|aghmnr 
1p. Sed rtx 5p. Brougham....} 1645} 2/3535/aeghminr 5p. Club Sedan.. | 1195] 4/3241/aghlmnru 7p. Sedan........ 2595} 4/4112)aghmart 
D. Sedan........ 4450) 4/4820) Deghjklmnp |/2p. Sp. Coupe....| 1625] 2/3440/aeghmnr 5p. Sedan ....... 1245} 4/3241)aghimnru 7p. Limousine....| 2695} 4/4146j/aghmart 
1p. Sed rtx 4p. Victoria ..... 1795} 2}3350)aeghmne 4 Sedan Royal..} 1395]. .]....|Bghjlmnru **Spec. 6” 
p. Sedan Lim. ..| 4550) 4/4860] Deghkimnp 5p Sedan........ 1845} 4/3645/aeghmnct **“Commander” 2-4p. Roadster. ..| 1350} 2/2910)aghmur 
” " rtx 5v DeL. Sedan...| 1995) 4/3550jaeghmart 4p. Rdstr. Regal. 1595) 2/3333 |aghImnr 5p. Touring...... 1295} 4/2951|aghmar 
Xanthan 3550) 4/.... “Wolverine” 5p. Club Sedan...| 1435]. .|... ./aghlmnru 2p. Coupe....... 1295) 2|2767|aghmar 
Mg oe pages 3650} 4] ... 4p Cabriolet.....{ 1195| 2/2850|aeghinr 2p. Coupe....... 1495} 2)... .| agh!mnr Sp. Coach. ...... 1295} 2/3007\aghmor 
rg ee bie be 7G = 5p Brougham....} 1195) 2 2930) aehior 4p. Victoria......| 1495} 2}3500 aghimnr 2-4p. Cab Coupe..| 1495] 2/2916/aghmar 
Pp. Voupe......, 3550] 2)... 5p. Sedan........ 1295 ener meee 5p. Sedan........ 1495 4 3566 aghimnaru 5p. Sedan........ 1495 4/3187 aghmart 
| 
KEY TO SYMBOLS 
A—Wood wheels with spare D—Disk wheels with spare }—Trunk and trunk rack o—Car heater. v—Vanity set 
«—Wood wheels d—Disk wheels j—Trunk rack, no trunk p—Cigar lighter w—Windshield wing: 
Wie wheels with spare e—Front and rear bumpers. k—Spare tire r—Rear traffic signal x—Cloc 
Wire wheels. f—Front bumper. i—Spare tire lock. s—Spotlight *—Overall length 


C—Optional wheels with papene iro absorbers or snubbers m—Engine heat indicators t—Vanity and smoking set §—Prices on application 
Type of wheels optio Automatic windshield wiper o—Dasb gasoline gage u—Smoking set 
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| owe month 3,752 Cadillac and La Salle 
cars were shipped to dealers. This was 
the greatest May in Cadillac’s history. 


Reports received during the first week of 
June indicated that deliveries to purchasers 
during May would exceed 4,500 cars— 
which assures a new record for retail sales 
and once more emphasizes the ever-increas- 
ing recognition given Cadillac’s companion 
car—the La Salle. 


Equally important isthe factthat last month’s 
used car sales broke all records for May— 


truly a significant reflection on the success 
of the Cadillac-LaSalle Plan and Policy in 
dealing with a vital problem in motor car 
merchandising. 


Year by year Cadillac sweeps on to still 
greater dominance of the most exacting 
division of the fine car field. For three con- 
secutive years this advance has been an 
increase of 25 per cent or better over the 
preceding period. 


There could be no better commentary on 
the value of the Cadillac-La Salle franchise, 
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E-R—External rear wheels 
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Jumbo Brake Drum 
Turning and Grinding 
Machine 


This sturdy, compact ma- 
chine trues inside and out- 
side of brake drums of cars 
and trucks in minimum 
time. Also turns flywheels 
for installation of starter 
gears. It is the only ma- 
chine for both turning and 
grinding. 


Jumbo Giant Brake Tester 8 ary 


Measures brake efficiency scientifically underactu- 
al road conditions! Shows the driver at a glance 
when brakeadjustments, re-lining or drum truing 
is necessary. No chance for mistakes. Multiplies 
your profits by handling 15 to 50 jobs per day! 
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ways alert to advance 
developed the Bohn Ring True Interchangeable 
Bearing which today constitutes 70% of Bohn’s 


d refinements, Bohn engineers 


Bearing production. Such an outstanding growth is 
evidence of outstanding worth. 


The Bohn Ring True patented process Interchangeable 
Bearing is machined to precision limits. Maximum vari- 
ations in essential dimensions does not exceed .00025. 


BOHN ALUMINUM & BRASS CORP., DETROIT, MICH. 


Also manufacturers of Nelson Bohnalite Pistons and Bohnalite Castings 
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The Second 
Chilton Aero Directory 


and 


Catalog 


Will be ready for distribution 
in the fall of 1928 


Place your orders now 
One dollar per copy 


Who makes what—where it is made— 
and much other valuable data 


Aviation Department 


Chilton Class Journal Company 
Chestnut and 56th Sts., Philadelphia 
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Built and Tested 
at the Speedway 


JSrer 
STORAGE BATTERIES 
In three months Prest-O-Lite in- 
creased the number of its service 
stations and dealers 46%. Here is 
unmistakable evidence of what the 


trade thinks of Prest-O-Lite batteries. 


PREST-O-LITE STORAGE BATTERY 
SALES CORPORATION 





Indianapolis, Ind. Oakland, Calif. Toronto, Canada 
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Sioux Roller 
ChuckinégSystem 









a 


M= here’s the chuck that’s measuring 
up to the present-day demand for accu- 


racy with speed on valve refacing. It’s simplicity itself... 
a new and proved principle. 





Bia Look at those roller jaws at the opening... there are threeof \jp 
aoe them,...they grip the valve stem firmly, just above the worn surface, is 


—the only proper place for accurate work. When you tighten the 
chuck, those rollers automatically draw the valve stem back into 





ie the aligner. Now notice the aligner with its cone-shaped center. ie ; 
See how it holds the valve stem perfectly centered. That means ie 


the valve face will be ground in true relation to the entire length 


of the stem. It is adjustable to different length stems. Even the 
new Ford valve, with its mushroom end, is a cinch for this chuck to handle. 


Only in the Sioux Valve Face Grinding Machine can you get this 
Sioux Roller Chuck and other exclusive Sioux features. Look into the 
Sioux before you buy. 


Albertson & Co. Sioux City, Ia., U.S.A. 
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is Coupon makes it easy 


or you to get the full 


Decro-oil — the origi- 
nal green oil for com- 
bustion chamber 
lubrication —is sold 
through the same 
straight-line channels 
as the Decro-oiler. 
You thus are assured 
ofconstant repeat 
sales and profits. 
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The Decro-oiler takes lubrication where lubrication is 
needed most—cylinder walls, upper pistons and rings. 
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Dealers, Service Sta- 
tions, Garages every- 
where are stocking 
Decro-oilers. Each 
oiler comes complete 
in its green and black 
carton. Easily install- 
ed in five minutes 
where intake mani- 
fold is topped. 


Now there is no excuse for you not to find out how 
and why this fast-growing profit-maker will open up 
new money-making possibilities for you. . - ~~ | 





TO DECROW AUTOMOTIVE SPECIALTIES, INC. 
Lockport New York 


Business __ 


Address 


Gentlemen: Please see that we get full information about the money-making possibilities of Decro- 
oiler for this territory. 
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‘Doubling 


Last Years Sensational Record 





ACH YEAR for the past 
three years Oakland 
sales have climbed to new 
and greater heights. In 1925, 
producing and selling at 
retail 40,000 cars, Oakland 
and its dealer organization 
enjoyed a comparatively 
successful year. But in 1926, 
Oakland-Pontiac dealers 
retailed nearly three times 
as many cars as in 1925 
—113,301, to be exact. In 
1927,retail sales of these two 
General Motors Sixes to- 
taled 171,153 cars—an in- 
crease of 51 percent over the 
previous year. And now— 


Oakland-Pontiac sales for 
1928 are practically doubling 
last year’s sensational record! 








Think what it means to be a 
member of the dealer organ- 
ization whose retail sales 
have increased from 51 to 
200 per cent each year for 
the past three years. Think 
what it means in view of the 
fact that during the six 
months period from August 
1, 1927 to January 31, 1928, 
1707 Oakland- Pontiac 
dealers were in fourth place 
or better in their territories 
—and nearly half of these 
dealers were in first or 
second place! 


Are you interested in join- 
ing an organization that is 
winning such success? If you 
are, write to Dept.C forcom- 
plete information today! 


OAKLAND MOTOR CAR COMPANY, PONTIAC, MICHIGAN 


OAKLAND-PONTIAC 
Double-Profit 


Franchise 
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om, “Ship MeTwoat Once’’ 
Re  o NOTICE !!—To Dealers 
be nny BR ag OE 


ble dealer in Now Orienne wrote —A Wonderful New Motor Device 
‘Ship me a as ullet ust 
Dealer in this city.” To. see it and a Real Profit-Maker, Too 


will convince you of its value. 


MAKE YOUR WINDOWS PULL 
The new Illuminated Flash Bul- 
letin gets attention. The top 
part flashes. The listings are il- 
luminated from the rear. Change- 
able letters make listings easily 
changed to conform with daily 
offerings. Avoid the cost of hand 
Dimensions are window lettering which detracts from the general 
54” high by appearance of your display windows. Here is 
25” wide ——. pagent = — So —_ 

A big a n selling used cars. pped complete. 6 R Wh — 
Distributors and Write for descriptive literature. easons y 
salesmen wanted. We also make a combination poster stand and 


recs MOTION. PUBLICITY, ING. oe Mobilator Appeals and Sells 
ox psilanti, ich. 


MANY OTHERS 
me 4 td GER 944) 32 8 


Ce 





OBILATOR 


Automatic Starter Control 





MOBILATOR starts your motor automatically 
for you. 


MOBILATOR eliminates awkward reaching for 
the starter button. 


MOBILATOR operates from the clutch pedal. 











= pportunity 


MOBILATOR eliminates the danger or embar- 
rassment of a “stalled’’ motor in city traffic or 
on hilly roads. 


MOBILATOR allows you to keep your feet free 
for the pedal controls at all times. 


MOBILATOR provides greater convenience and 
safety in driving at all times and will save you 
its cost many times over. 


Large manufacturer has an interesting proposition 
for men who are now calling on the garage trade 
selling tools or special shop equipment. Will 
consider only men working direct for a manu- 


ao vi mm GW ND = 


facturer. He must know shop methods. Retails for $10—you make 100% profit. One size fits 
This proposition can be as big as you want it all makes of cars—easily and quickly attached to 
to be. The line is nationally known and recog- starting system—packed complete in attractive box. 


thew . 
_— as a leader Write for full particulars and our two-way profit plan. 
Give adequate information in reply which will 






































be considered confidential. MOBILATOR CORPORATION 
Box 6321 Motor AcE 333 N. Michigan Ave. © Chicago 


Ideas Build Business 
and Help Your Profits 


Put new and practical ideas at work in your business and both you 
and your customers will be benefited. 


MorTor AGE is a dynamo of business-getting ideas for live dealers. 
Ideas that attract trade, reduce overhead, increase sales and add to 
your profits. 


For your own good, read every issue of MOTOR AGE from cover to 
cover. Spot the ideas that you can adapt to your own business, put 
them at work and cash in/ 
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Damageproof against repeated boilings and freezings. Built to last the full 
life of the car. Complete radiators for Fords, evrolets, Dodges and 
Maxwells. Cores for all cars and TRUCKS. If not at your jobber’s, write 


J. C. Black Mfg. Co., Inc., Oil City, Pa. 


TANADIATOR 





MOTOR AGE 








June 14, 1928 











PISTONS 
FITTED WITH PINS 


Arrow Head standards are the same for both 
equipment and replacement. The motor’s 
reputation in the field must be carefully 


maintained. 
ARROW HEAD STEEL PRODUCTS COMPANY 
Buffalo Minneapolis, Minnesota Chicago 


Axle and Drive Shafts 























ONE PIECE SUITS ““eaca’surr’™ 


Protexalls are very inexpensive, yet wear like iron; stocked in 
Khaki, Stripes and other fabrics. Spic and span attendants all 
wearing the same uniform are the 
cheapest form of advertising. 


Protexall Company 


100 North Main Street 
Abingdon, Il 
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SHOP EQUIPMENT for 
BATTERY and ELECTRICAL SERVICE 


Test Benches * * Reetifiers * * Constant Potential Battery Chargers * * Lathes 
8 ercutters * * Growlers 


attery Testers * * Mica Und 
4358 Roosevelt Road Chicago, Illinois 
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NEW PRICES! 


A new Dealers Net Exchange Price 
List for Fredericks Lyknu Rewinds is 
now ready. Free. together with The 


Fredericks Armature Application List 
—cvomplete data on every armature 
since 1926. The Fredericks jobber 


displays this sign. 


H. M. FREDERICKS CO. 
LOCK HAVEN PENNA. 

















In 8 Months the Dealer- 


Organization for 


WATSON STABILATOR 


More than tripled itself. Convincing? 


JOHN WARREN WATSON CO., Phila., Pa. 



























Ror L er tapi egg mg = emer 
or Light Cars or ers $30 


Per set of four Per set of four 





(Reg. U. S. Pat. OF.) 


SHOCK ABSORBERS 


~ Mfd. by CHANSON DIVISION, Illinois Iron & Bolt Co., Carpentersville, Ill. 











MORE LIGHT 


FROM YOUR HEADLAMPS 


Let us electro silver plate and burnish your reflectors. Send them to us 
with $1.00 fer each headlamp reflector (spotiamp 50c) and we will replate 
and return them to you postpaid. 24-hour service. Guaranteed { year. 


AUTO LAMP REPAIR CO. 1249 Michigan Ave., Chicago, Ill- 


SOME THE WARREN TOOL & FORGE COMPANY 


Own 500.GRISWOLD ST, WARREN, OHIO, U.S.A. - 




















A wigwag red light is the universal danger 
signal. Here is a positive warning stop 
light, with positive profits. Write today 
the for complete information. 





(GW, The 
“SGopli jw ILER ELECTRICAL MEG. CO. 


5103 Lakeside Avenue, Cleveland, Ohio 
















Wich the World to choose from 
they chose 


HOUDAILLE 


Hydraulic Double-Actin 
SHOCK ABSORBERS 


for the ride 


HOUDE ENGINEERING CORP., Buffalo, N.Y 























NEXT WEEK 


—is the time to read next week’s issue of MOTOR 
AGE, as you are reading this week’s issue this week 


Motor AGgE 
Chestnut and 56th Sts. Philadelphia, Pa. 














Read It! 


for fresh news 

for new selling plans 
for merchandising ideas 
for hints on buying 

for better servicing 

for lower overhead 

for increased profits 


WIAA Nh WN 


It will pay every dealer 
to read every issue of 


[MOTOR AGE 
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INDEX TO THE 
ADVERTISEMENTS 

















‘TACKLE any cleaning job in the shop with 
Oakite materials and you will do it easily 
and quickly. Washing cars, removing oil and 





























grease from repair parts, cleaning up drip. 
zs pings from floors are just the sort of jobs 
Pa where Oakite methods save time and _ labor. 
bea faa fa a ffs bab bad fa dbp a bapa pea psa ed dba ed pd bed dpa bra rd bd bed dba ped bd Booklet on request. No obligation. 
by Manufactured only by 
RS The Advertisers’ Index is published as a convenience. and not as a ay : OAKITE PRODUCTS, INC. 
x) Oo vertising contract. Every care w e taken to index correctly. : 
is No allowance will be made for errors or failure to insert. : 18E Thames Street New York, N. Y. 
(34) : 
[s) : ) 
3 : 
bs " " x 
(34) - > ‘ a ° - sz 
(34) Albertson & Co. ....... 54 Lyon Metal Products, Fy 
[31 Arrow Head Steel Prod- Inc. SoC eee eee Oe Oe OS 1 if TRACE MARE A246 U.S AT OFF. 
= d . « ~ ° * a 3 
DWM cerchvscessiasads 58 a Industrial Cleaning Materials a»z Methods 
Auto Lamp Repair Co. 58 3 
2 
M 
-- p 
Mobilator Corp. ...... oT x 
> Motion Publicity, Inc... 57 Gs) : 
B Non-Slip 
i ae A 59 (33) 
| |. RE 58 BS SHIM 
Bohn Aluminum & Brass N (33) 
reer 50, 51. —ends shimmy 
Nash Motors Co. ..... 6 & . iff 
ON hacia eeies 57 ; 3 im a jtyyy 
_ : New Departure Mfg. Bz 
Budd Wheel Co. ...... 8 BS oie ee aan 7 Just loosen spring clips and drive it = 
suick Motor Car Co., 2 » Sn an, Dlace between the spring and front axle. 
. Back Cover 3 we ppt sepa sag Tilts the axle as it should be. Ends 
aac over x —_ © oe Axle weaving, wandering and hard turning. 
x Alignment. fells all Ajso straightens slightly bent and twist- 
O Bs you need to know to ed axles. 
become an expert align- , : — 
Oakland Motor Car Co. 56 & ment specialist. Write  -"¢ Bear Axle Gauge checks caster, and 
Oakite Products. Inc 5Q (33) ee _ shows which shims to use and how to 
C ’ - sien for it. use them. Also finds bent and twisted 
(33) axles. Write for information. 
Cadillac Motor Car Co. 47 2 
ee” ceed * | BEAR MFG. CO., Rock Island, II. 
Se, kee nee wks 2nd Cover 
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Central Commercial Co. 


Chilton Class Journal 


(*o, 


D 


Decrow Automotive 
Specialties, Ince. 


’ 
Is 


Iethyl Gasoline Corp... 


ik 


Follett 


(*o. 


Time Recording 


Fredericks Co., H. M... 


H 


Ho ude 
Corp. 


Engineering 


eceeengceos @6ene eo 6 & 6. 


ler Electrical Mfg. Co. 
Illinois Iron & Bolt Co. 


Imperial Brass Mfg. Co. 


9  Prest-O-Lite 


60 


Storage 
Battery Sales Corp... 

Price-Hollister Co. 

Protexall Co. 


Q 


Quality Tools Corp. 


S 


Studebaker Corp. of 


America 


oeeeeeeeet #* @ @ 


Stutz Motor Car Corp. 


of America..Front Cover 
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Tropic-Aire, Inc. ...... 
W 
Warren Tool & Forge 
Co. 


Watsen Co., John War- 
I ites stiles tae a te ar ok 


Weidenhoff, Joseph 
Willey-Noves Mfg. Co. 


World Bestos Corp., 


Third Cover 
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DISTRIBUTORS!! 


Tools—capable of standing up under any demon- 
stration—sure of netting you a handsome profit— 
making you new friends as you sell them—This 
is what you get in the “Old Forge’ line of 
wrenches, punches and chisels. Try them and 
convince yourself. 


QUALITY TOOL CORPORATION 
NEW WILMINGTON PENNSYLVANIA 






























NEW 


move. LIME STAMP 


FOLLETT’S 
’ accounts for every labor minute 
Prints the year, month, day, hour, 
minute, A.M. or P.M. at the exact 
moment the plunger is pressed—like 
this, for example: 


NOV 19 820 433 


Tells when a job is started—and when it is 
finished. There can be no dispute over the 
time charge. 


Absolutely automatic — except for winding. 
Every machine guaranteed. 


Learn the inter- 


esting details 
from our de- 
scriptive data. 


Follett Time Recording Co., 217 High Street, Newark, N.J. 
“Established Since 1904” 
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RacInc car drivers can’t take a chance with 
their engines. 


Before a race they test their cars with the best 
gasoline obtainable. Then they add ETH Y L fluid— 
the anti-knock compound—to develop the last 
ounce of power for speed and safety. 


Similarly, leading oil companies are adding 
ETHYL fluid to the gasoline produced for the 
general motoring public, so that stock cars too 
may increase their performance under all driving 
conditions. 








This fuel is called Ethyl Gasoline and is sold at 
pumps which display the emblem show below. 


Read the facts about Ethyl Gasoline given below. 
Remember that even the best gasolines become 


better when ETHYL fluid is added. 


We invite you as a car owner to give Ethyl Gaso- 
line a trial. Try it out on the hardest hills, on the 
heaviest roads, in the most crowded traffic. You 
will like it. 


ETHYL GASOLINE CORPORATION 
25 Broadway, New York City 56 Church St., Toronto, Canada 





What Ethyl Gasoline Is 





THYL GASOLINE was developed by 
Automotive research to provide a more 
efficient fuel for internal combustion engines. 


It is formed by adding ETH Y L brand of anti- 
knock compound (ETHYL fluid) to selected 
motor gasoline in an amount sufficient to utilize 
the higher compression created by carbon de- 
posits or advanced engine design. 


Shag 


ETHYL fluid is a concentrated liquid con- 
taining tetraethyl lead which has the property 
of controlling the combustion rate of gasoline. 
It is a patented product. 


Only oil refining companies licensed to sell 
Ethyl Gasoline can mix ETHYL fluid with 
their gasoline. The amount of ETHYL fluid 
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must be sufficient to meet a standard of “anti- 
knock” quality rigidly controlled by the Ethy] 
Gasoline Corporation. 

Ethyl! Gasoline is colored red for identifica- 
tion. The color has nothing whatever to do with 
its performance. 


Ethyl! Gasoline is sold only at pumps which 
display the ETH YL trademark. 





What Ethyl Gasoline Does 


If your car is designed to operate on ordinary 
gasoline, the use of Ethy! Gasoline will: 
Eliminate “that knock” and power loss. 

Make carbon deposits a source of extra power. For 
carbon increases compression and Ethyl Gasoline 
is the high compression fuel. 

Give a smoother and better pulling engine, par- 
ticularly on hills and heavy roads. 





). 


Y 


Reduce gear-shifting and increase acceleration, 
thereby making traffic driving easier. 

Cut down vibration, thereby reducing engine wear 
and tear and depreciation. 

Give more power per gallon for your fuel bills 
and more mileage as compression is increased by 
carbon deposits. 


If your car is a high compression car, just 
remember that Ethyl Gasoline made it possible 
and its use is necessary to obtain maximum 
performance. 





Up In short, Ethyl Gasoline increases the per- 


formance of any automobile engine—whatever 
its compression—whatever the climate or other 
driving conditions. 
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‘Coulda’ t Pall The Century 


Only the finest locomotive is good enough for the “Century.” Only the finest 
brake lining is good enough to meet present day traffic conditions —which 
demand powerful, reliable brakes, such as you get only with 
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WORLD BESTOS CORPORATION 52 COURTLAND ST., PATERSON, N. J. 





WHEN BETTER AUTOMOBILES ARE BUILT, BUICK WILL BUILD THEM 


In the automobile industry, asin any other, 
the really profitable business is the one 
that shows a steady growth in volume year 
after year without a break. 


Buick dealers have enjoyed a constant in- 
crease in sales over a period of a quarter 
of a century, due to the tremendous public 
acceptance of the Buick car. 


That is why the Buick dealership is every- 
where regarded as the most desirable in 
the industry. 


If you wish to share in this prosperity, your 
application should be on file. 


BUICK MOTOR COMPANY, FLINT, MICHIGAN 


Division of General Motors Corporation 


Those who desire the Buick franchise 
Should have their names on file 














